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Abstract

Background: This study aimed to explore the key factors of customer relationship management in
Taipei Tennis Center in the post- pandemic period. Collected past research to investigate the
relationship between environmental atmosphere, relationship quality, experiential value and customer
repurchase intention. Methods: The research object was the sports consumers of the Taipei Tennis
Center. A total of 673 questionnaires were distributed, 623 valid questionnaires were obtained, and
the recovery efficiency questionnaire was 92%. The structural equation model was used for statistical
analysis. Results: The results of this study indicated that: 1. There was a significant correlation
between the environmental atmosphere, relationship quality, experiential value and repurchase
intention. 2. Environmental atmosphere had a positive impact on relationship quality. 3. The
relationship quality had mediator effect between environmental atmosphere and repurchase intention.
4. The moderating effect of experiential value on environmental atmosphere, relationship quality and
repurchase intention was not significant. Conclusions: We conclude that this study was helpful to

understood how sports venues can effectively maintain a good relationship quality with consumers in
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the post pandemic period. How to effectively plan the environment atmosphere of the operating space

or online platform, or maintain a good relationship quality interaction with consumers through

professional service personnel, and relevant social platforms, and could be used as a customer

relationship management for related industries where the future Covid-19 pandemic is not yet clear

and the lockdown has not been completely lifted basis.

Keywords: DAST framework, relationship quality, mediation effect, experiential value,

moderating effect,
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TRAMERRIRGEGRE - £TRBEAE > HEHT UL TS IRE RIR
WBEPTRTEAEBREEREHTREFRMRIREE S - sLBEHM & 27T UALBRE
B2 4 32 14 Rofo 4 3% I L R 2 B89 & %] (Grewal, Noble, Roggeveen, & Nordfalt, 2020)

Bitner (1992) B E A2 2 BIBERAALRELE D EMEEHZ RER E > Mg TR
BREHF AL DEHEEZARBEAELANOEEREY  SREAREAGITARR - AT
4448 B & % BAT > Sherry (1998) 15 th AR A5 35 R BP & Su b % - % 4 & H 40 R A A5 0L
MR THHEEETZ B -

= BERLAE WA

BB ERRAANBERF > TRAROERABRA  F HELXNAECHEESR
WER 3 AHRBEE RO PEAMNE T2 A (Turley & Milliman, 2000) - i
FRASZAREETERAALAHAEHTAHTEAAFE (Moon, Yoon, & Han, 2017;
Bilgili, Ozkul, & Koc, 2020; Piancatelli, Massi, & Vocino, 2021; Asghar Ali, Ting, Salim, &
Ahmad-Ur-Rehman, 2021; Amin, Ryu, Cobanoglu, Rezaei, & Wulan, 2021) -

Ahn $1 Back (2019) £ #RKBOEERE T S B E X HBBIR TR B H &
PEA0RURBHZHEE  EMPELALNTAER -

Simanjuntak, Nur, Sartono, #1 Sabri (2020) A tF@H 703%: » T X EHERIEYH
WHEERBERODE  EARERANEERTERBERRAALAENZEI - #H
BEARBRIEEO TR -

Lin #1 Chang (2020) RS B TFRATE) T AR EAE AP RIGE - R X8R B AT
BRHZABREVEHERAN TR REEL BV ER -
MR R H SRS AR RS E MR AAN AR LT AR LY -

mﬂ}

Foroudi, Cuomo, #2 Foroudi (2020) £ X E4T4ehPt X ¥i6d » ATHBERA P OHFEL

B)ERA - LA SRR L Oy b hR B mRHATH R  EZ R ABEE P AR E o
13



FEERRETRARLETHAIEBE TN T h 4 NEBME ST HEE S48 H
B AN EE R BAEEE R Zs  EMPBEHEEFNBEERM -

Liu # Tse(2018) st EHXHN R B EFR T RTRBB SR P16t
PTG E RIS - ARMBRGERBAS  BERAHBEERRIFTE
BoOWERPHREEZABRIAMN  MREAREAARTEA ISP ALK -

ZEHF (2021) 2P EmAERH 8 (CPBL)ILI - SAE# R ¥ COVID-19 RHEZ
R EEHEGARIE L > BRERBER G RG R E REAE | PTE R IR
R PEL B ERBR LR BT AHRGRB R B - Bk
HEHMZBRRAFeDEHEXSLHBATIEM -

Calza, Pagliuca, Risitano, $2 Sorrentino (2020) # ¥ F #E 3 % MIB L AAH N &%
TARBZRE  TmATERAMRBAEZAGER  HE&ERBIAIEHRBERITARR
B RAFTRMIFEAR - B Ao Pl F M SN B E IR B A BLURY o AR BB (A N AR AR
AEMAGHER  AHREMSE PREHE R TR S HMR -

Polyakova #1 Ramchandani (2020) #5 4 BH A EEH P @ F 7 A HEE P &%

\

BIORBERENERS 2 Bme " R ) SR ASN R R 0 LR Ko b E

}

Z BB R AT -

E

Tran (2020) AR &R R > HEXHN LN BERECHBE ST L AT E 2T
B BERIARAZBERNEEZBETANEERF ARG EAELRTFHAL
RIEHEFERZD WA & 55 (Ma & Hsiao, 2020) -
B TR RS R 2 Sk R T SRR RS B R B UIRES T 6 IR AT
#7 » Abrar, Zaman, ¥ Satti (2017) A4S HEREAAH N EH BB EREETAR
LS T JE PR T 09 B BE RAUT S AR e b ey o B 4 Bk - 4 M R BBR B 0 B B R o
Lao, Vlad, 2 Martin (2021) 7 Z 8 X BRI 96 AT R BE 2 ARG » ATH BHA4T A
Ro# RERBETAKATFEMRMIBE TEABRBREARERHEEEZIHE
B BREHEEEITT —REEITA s LERINHEHF BTN EE - &M

B A ORATEY -
14



Moslehpour, Dadvari, Nugroho, #2 Do (2021) 4%t #8884 X4 B B ATALE & S 4h &

BEERAL  HERBTAAIEBEL A RY  HELROLH RS g

RS
o hosg

#

M

~

B BB - 638 LA AT R Bl 3 B X B I R A K » A5 74Kk 3E Kotler (1973)
ZREs  HESIGEEMZBEEALA TR R EZETHMALZR | - &9
HEFAECEHBTRE R R Z BEHEENETERELIZELEGHHES
PEWNAT A EE S SbIh o S AR e BT JE AT G B R T s e H U & BB (Turley
& Milliman, 2000) - £ BRFER B - BEEETHEHBRARGTHER > REF

R E B ER R % (Kotler, 1973; Bitner, 1992) -

= BBRAANBEES A
BERRAAEA NSRRIV EHELTTHMEAR BAF S TERRLRIK
AAFEAZHER T FRREGEE T FAATER KRS -ITRBE DT
EHAREGE R EELT
Kotler (1973) A4 @B AAMAB AT R > RUBLMHEZEHREBRE o0 EE
g ke (—) AR AE A B (2) BRI REFELEL(Z) BR:
vkl MERE (W) S BE > Z#HAE - Buttle #2 Coates (1984) ¥ H E45E R
S BN R AT ST RS Bl @R B Eom 0 455 I &
424 o Bitner (1992) #5 W B ARNBEA =MD : L— > AEHL - 2468 k- 4
RERERF A= RIBEH  wRGRM > BT = FREART S il
VR R RS % - Baker #1 Cameron (1996) RFH » B A A WEEH@E LS AER
* 0T RHEE AT AERE | ZEMHESD -
Bitner (1992) #v Baker, Parasuraman, Grewal, ¥1 Voss (2002) #t % ¥ » #RIFIR IO HE
SHERE RERE#ED (—) BERE : BWORERATF - GLEL BEAEH
¥ #egBRE " A AR OEFER > HBEE - BIGAR - 2 L3040 1F

BHRBRBEREE—SOAERER  TOB LY ERME TR E = At - B Bk

15



RE:ZHEHEHAETHET XA TR RENER ARG ZERE = EA#G
A A E T MERRAA X EAd REI U ERTAZIHGALYE -

Evans $2 Berman (1995) MBI A G 5B ILAS 7T 23] & LRSN3R B E W 3F-
B4R B e BRET 0 SARB 4S5 IR 2R o ¥ Engel, Blackwell, $2 Miniard (1993) #F %45 & -
VEXERREA  CRIIHL BHEME T FRAL  TESR R OHEA
BRAN#E K FE - @ Wakefield #1 Baker (1998) 1£3f KA B4y ¥ O3B 35 AAZ#t
KoUATHEBAEB/SBEMAE ((—) FHRR  HERAIAFEER () ERS
M SRR R T AR o ho BER C MRAEE -

Turley ¥1 Milliman (2000) 4t% " A | 8943 > AT B LA RO BIBREZI &
W THEERS o BARERAEESE AR Fflo 0 B T84 B
THIMRE R E R BT BIEA AR A LG &4 R RER k(&)
FRNERRTLBAE  SATHEHEFBEAR  LHBEPELHBERLBH L
(Sirgy, Grewal, & Mangleburg, 2000) - Yalch #2 Spangenberg (2000) # 7 /5 £ 4215 & 7~
E@me » BE i i Z5% e BAE R A% BE KERRAEG#ED
ZRGAERF R BAEEIL BRE—FRE - HEX B ERRAAZILE &
TR EEHSEANBEATA LS -

Abra % (2017) 4t$H6 L9 RAVERAITRGT LB RBEAAME EHE &2 A%
EROER  BEAEQBE  HERHELRIEBHERRAA T L ABER
HIZIE R A0 H S 3E B3 435 R4 RS R A A £ - Simanjuntak % (2020)
WA RABETERBERRCV LA EFABER AR RBERET AR LIRY - &
b H o BBEAE ARG - Lin #2 Chang (2020) FH#ERATHEBEAR %
CHEHEHNTERER EMBELBBERE  EBR A ATRESE A5 B
Ko BAEE - FHBEX - AR UDAST EEEABRBERAZM AR - £ 24
PO BB RAATE R P REEERY—3 . 8 1973 £ 5 2020 42 48 B #F K47
ARAPH R FEMMERELB EFE > TRHEEZVEHNRBEREFIATOA

AW HBEPDEAEEARATHEZRF AV RAoBERENBREY > b g
16



HEHEENEGEERRT  HNBBERANATE B - b BEFEGEE
EHEB Y R ARH R ERY - 2L REY G RRE] - Bk
BRAARGTERAEYGEE T EETRNF2— KA RBIRASGKT MR LA 5

B o BRI EAEE 0 W T & 2-1 Fom

% 2-1
IR IE A AN B @
25 (1K) @ N #ERF
1. A% BRE > AR
Kotler (1973) 2. BE FEMEA
3 R e B R L
4. AHE FWRE R AR
1. Tk Sh3p AT AR S B
3 ki i i NS N
Evans #1 Berman (1995) s ACS BT T
L EV AR EL%: I I AR i e
4. RBHHBER FRF| ~ LE ~ 1RE 9L K A
1. SRR P&~ B RE o T
Baker $2 Cameron (1996) akte, " B E AR
Baker % (2002) 2. RFRFE R BEMER
3. #eRE R Y RPN
Abrar % (2017) . REHRE BRI msM
‘ 2. @EABEE WREE BN
1. HEEIE 7 A~ A
Simanjuntak % (2020) = aﬁx R
2. HAFEIEK B TR -~ &b B4
Lin # Chang (2020) . #RERE FHEL RS B
a 2. IR FAEE  EHER

AR : KR R
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g N

WEAMARGBETRIEAAHN A ERI BB EAFHROERAETLN > B 5
SR R BEA RAFHREAS $HNBRER R AEETAREST AL - BER
B BHEERLAAMNENTENE » AEEL FARKE SRR - 5B Baker #
Cameron (1996) ATt R ZBRILASN B A > L LFREL RN~ S~ BEREREREK
# (2017) #E &34 o % + L Baker $2 Cameron (1996) #1254 @& > 5 5] & L3R5
T ABERE » FRAEAMEABRAFELRIES " RFRF |  REHARA - UAAEERD

T HeRE | UEEBIERA o
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* 2-2

| RAIA
1 | RGERLEEE -
2 [ FERNABEY -
BERE 3 BB ZATE -
4 |WBEAATEE o
5 |ZRASuE AR -
6 |NIEERMSEAFE -
7 |SBREERM ARG E -
8 K ERI A AT -
9 |BEREFALTHAY -
IR & 10 | A8kt R EY -
11 | BERE s R ME A8 o
12 Rt E AR ZBAHAEIEL ©
13 |RFIR A B A BR BAREY -
14 | B Sy B B3t & R FARby o
15 BB AN B R EHE o
16 |IRF5 AN B FELEGEE °
17 |RHBANBRERE -
HEeRF 18 BB A B EEHitk o
19 RAGFANBEAZE -
20 | Rl G HiT ARG -
21 3T G ABATUERY -
BRI

FRES  IREM  FHHy - EEE IR (2017) - EHA KBRS T X H BH A EMMAREZ
R-AT B RAR TSR - EHBEHHFZ - 11(4) > 100 -

Baker, J., & Cameron, M. (1996). The effects of the service environment on affect and consumer perception of
waiting time: An integrative review and research propositions. Journal of the Academy of Marketing Science,

24(4), 348-349.
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F=% MAEETEBEAREBRAENARE
M4 35 H (Relationship Quality) iR & B4 /T4Y » AMA X R RO ERBE T AN &
Z AR R RF A G MAHE R - ot > DEA T OB RF B - K5 b B %

b H XK ST 2 4 AT AR B SURK B3 BLIR T -

Crosby % (1990) A& 2 » BRI EI SR T SR - KR M4
s 8 X (Relationship Quality Model) - HZ 44 & 2-1 A~ > 45 € AN B Aol & 5 545
BAAELTEHZLE > @I BFBENALTRL - AMALERXZBIETR > MhS
EGAWSENBRAESZM  AMGEENRHEMAER " FN%E 5tk R

BNHEEHNHEANR LR » R ERREATHER -

AafutE BRHs 3 ok M5B AT A
aBE
18 B
ZE®E

IS

B EMR KRR A EH 2 FAHA

B 2-1 Bl H A X E
BFoHRIR © ABF R EE A Crosby, L. A., Evans, K. R., & Cowles, D. (1990). Relationship quality in services

selling: An interpersonal influence perspective. Journal of Marketing, 54(3), 81.
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Crosby, Evans, 2 Cowles (1990) 4t ¥ fR[84 E#F 545 i > WA duE A B E KR4
EMEMERR L MBI BRASER)  RERMAERERE T2 B - B
o RHBEENEMM K FEROGRPOLHER  FUARBMBEEFLZRE -
Anderson #2 Gerbing (1988) #2 i H MG a T EHE » T RHAEHEHHNEEA
BEABENLEY BB RENGBRY - THARAWIRFER  RERHEEAY
SRR E P E o Rust 2 Oliver (1993) 5&3RARFr @42 ¥ &) Bl 4 5o H SLBR 4w B
T2 EEA M CAEIRAERIE R A RS A 5 o M B B e A P ey
BRF > TRRAVPHEABHNAEEBEMA0y8E42E (Hennig-Thurau, & Klee,
1997) - Smith (1998) £ E At R BB A M4 st B e 3R LG 4E ~ B AR - =
HFAFEMGEE T REAAMN  SBERRER > FUAREAEEETRETATR > &
mHER W & % Kk 2 B & SR B & A B 4T A < Jap, Manolis, $2 Weitz (1999) 45 H

TRHGELELHOHGRETY  BLTE)

maw

Bl e uE AR AT E8 > LsAA R
PDHIBETETOEE BEPERLEE - Garbarino ¥ Johnson (1999) 384 Bl 44 &
HERUHERFOEZ > TREBEEZALE  BEEBEARFELHOHR » &7T
DbAF A ¥ S R G AT E - Bt AARRAMGLE BHEYHELHL L
BEXRMFEGMB O BR Y > RIRGREZ LT ZMEBRIRF N EZBERL -
TEHHELBENHGBE ZERATZILHAS > AELA LN 2 @R ¥ o B4
L ERRREAS AFRAFSIARLTHEMGREHNTATEABRELE (Kuhn
& Mostert, 2018; Hsu, Chen, & Kumar, 2018; Lo, 2020; Lam & Wong, 2020; Japutra, Wang,

& Li, 2021) -

= M EEAMAR
Fullerton (2005) BA4RATARFS ~ BAZ MR Av B B IRF =48 & ¥ TR - 43T Btk b
BEREEHMNFHERAZRBRY EZQFNMERAAE AV HEXROARBABEL
iITHEEB X E ZH4 R & - Balla, Ibrahim, #1 Ali (2015) MU0 £ 45 B R H NN &
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HFHBERNDE BRAEBSRFHTFUORFIT  FEMGLEIESTURAL
SR Z M BEE  CRGHFETIHEARREFBERBEEROEZ M -
Ozen (2015) PR 46 RATZ T » FHAAF BT EE P AN T X EFEmER,

He 7R E T ARy o Mg EHAEE M FRENERBERYEER X
HARERER TS HEHHGLE Y BMERABE LR P E - Brun, Rajaobelina, 1
Ricard (2014) RS EHRBREN T THBAREL > FadEE FRGAL S HLE
Bt A RARE L A I B I B - S RE A BOL BB R R E - N A S
KIRFE TR REB &

Lee (2018) Rt REEH T CHMATHRAETARL T » AERBTEH FOTUALY
Se Ao B E RSy SR E L I B4 0 B A BB B UL & B X R L aE 6 M4 o AR
MEELBIETETHYE > T HEERNREZR | - ALEH 7O REFTHFHHIT
ITHEG LB T E Aol G EELEVNEEHREL -

Dinulescu, Visinescu, $2 Prybutok (2018) fL484& TIZ MR I L > WwEiEH
HA B BITRFOMGRE TR TUARBERE ARV BBER -

Foroughi, Iranmanesh, Gholipour, $2 Hyun (2019) #£3H2 g ¥ w34 & & #n i # 4
SHH M MEEATATBEZMG EARER MASEHEGHEXZIHEE
AFBERE  AEGHHEEAHTETHERELTARTE -

Foroughi, Mohammad, Ramayah, #1 Iranmanesh (2019) #3323k b B 2 B4 54 %
BIFERITAHARROBE  RERBET BRCRALFTERAERBZIILEBE
HEBEEOWMRES  MEZERFIGEENVTAETE -

Ma $2 Kaplanidou (2020) #8358 3 45 3k R 3 B 1% R Ko B A Rk RAT By
EEFE A REBRALAELERLAABSH B EG N &L HERBET  RE
IR R Z B ek & 2R  BRMBBEFHAEETATEA BB ERME
ZRE AP 2ERRANM AL RTATEEZRAELE MARKRAKA AR EDE

Antwi (2021) MG LT AR EEBER T H BN BB ER L&

R THAREAEBERFEXHEXNABEREAREZVE  HNBRERE B
22
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BERGEFBEHEETHEREOERART  BERBERE X E R0 BT EF
HEREMBE  ERHEEMRAAERFHLEABEROBEARZEE - b R
R BVEE KT LGS T BB R T NMMER -

PFERACF S EGHEENARTAAMGLEHN A EL N ARER AL EE
8% B 42 B - Paek, Morse, Hutchinson, #1 Lim (2021) £ &%) &) & &) 4 & 0951 045
g MG RERERAEZETESH ETATR - LM GLETAFEEREN T TR
MirEBEOTNALE -

Lee, Kunkel, Funk, Karg, #2 McDonald (2020) E iR # & SR a9 Hr 5 ¥ 38 » &
B ER EAGNSERYG RARZSEABRKROERBR HERNHEETUELRK
S L HRMA o AAMGLERERRATHELTABRBANETRE -

s MG E e E AR

bl

Smith (1998) RA ZFHEHEABNHEEZHALE > HEX MR EEE
EEUAERENEREZORTAE A L= BB RLZ N REEESN - LAy
ARABLEMGLEEEA 242 BT HE | REEDEH TR (Crosby et al., 1990;
Lagace, Dahlstrom, & Gassenheimer, 1991; Wray, Palmer, & Bejou, 1994; Leuthesser, 1997) -

MRz LEFSAREER AN GRE A G AR AR O ES
z 1242 T % E T A% | (Dwyer, Schurr, & Oh, 1987; Kumar, Scheer, & Steenkamp,
1995; Dorsch, Swanson, & Kelley, 1998; De Wulf, Odekerken-Schroder, & Iacobucci, 2001) °
b BERARSBZRLETRAM G EEARRE  EEMAZEZBHED
(Hennig-Thurau & Klee, 1997) -

Gummesson (1987) SARIfa L H BT n b " S ¥M  Fo T M | ¥ B
ERERN ARMAZTIEE T L EEE - Price ¥ Arnould (1999) %X ¥4 4 » BFF
R S HAIBEEE E L DB B e R HIRF 6 IRFE - — B AR R 6 IRAFE - B AR
RBA SO GRS o AR FERET o MR S0 E R AR AR A AT A B 37 40 B 42

% (Meng & Elliott, 2008) -
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Balla % (2015) wA/A 44 G ARAs £ ¥ AP T ILE - 38 AR B 5 56 H AEA 2O3Y o 2>

AMMBEZMME RABEXBBEH - LT OAEIE  RBRBE BB -

Santouridis #1 Veraki (2017) A RBE XM G TR EHN AL ERBEE L ERLEAEGH

B BB e BN REREA PR - Bk RARGBERRZBE > 56 K3E

S MR e B E - 3R 4 e R 23 P -

* 2-3

B 17 7% B 15 2 # &

25 ()

@

Crosby % (1990)

Santouridis ¥2 Veraki (2017)

R A

Morgan $#2 Hunt (1994)

f24% ~ K%

Smith (1998)

Balla % (2015)

Ozen (2015)

fZ4E ~ W E K3

Kumar % (1995)

fE42 R~ A RAETRAHY

Hennig-Thurau $2 Klee (1997)

24 ~ A% > Rio b E

Dorsch % (1998)

1542~ AR HEREREY

Keating, Rugimbana, ¥ Quazi (2003)

- BE - Bh BE F 2EATH

BRARHG 3RV BRELERE R (2010)

ARy B Agfb ~ f54E ~ /K3

Lee (2018)

W& AR

Ma #1 Kaplanidou (2020)

BEER - ZERY

Antwi (2021)

(EXCIN &5

ERAESCRE A 25
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NN
BAMREEENHGREHBBEIRONG A CRNREERFOEEREX
T EEARRBEAARREG E@HEHNESFELZIMR > 2R P HES
KESIFE > ARNUEE—EHIFEBFEWRBFHE > K RRBRBEIAZF I RAE
B E R R A ik AL R X 2 RARAL R B 2% Rust #2 Oliver (1993) Smith (1998)
FRFRAEZ BRI RAMGLERE LR RaE RO HE BEEKE,
EEFRMB R EARFE L (2010) BARVELEBBRELERNT L  BEZ
FROBERANZETEGFCHEMMARAL - UARRF A RBEZEAME &
AR B % o0 B X AT @A RA M E - A ERFG B8 > #1 E A BE L AP 2006

XX GRS - AT EHE T & 2-4 Fiow o
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* 2-4

5)577% o5 ,gﬁ_ﬁi' /Z%

& #EIE

1 EgGE e 2 H BRI BN

2 EEGENXHEL D

AR5 B-A2 AL 3 BHIGEHE M > BH EMRIIFER

4 o) eEtaa LA IR E

b EEIGE SRR E

6 EE)GEEA R LR FREUE

T EHGEBABRRAFTREREBRNYE

E 8 EEGEABRRE B RARY 1 845 4 B4k sk g Bl 15
9 EEGEE TR RIRMES
10 £ &) 3548 X RB BT RASIE
EXES 11 35 E B TEREEFEBOENLHEE
12 EHEE T EA RHF £ sk m L8 %5
BRI

BEz 4E% BEE (2005) EE i G LI ERITH AR BEMGZIART X Y EFEH{a4
WAHBMERR » AEH#FTEF - 73) 111
Mathwick, C., Malhotra, N. K., & Rigdon, E. (2002). The effect of dynamic retail experiences on experiential

perceptions of value: An Internet and catalog comparison. Journal of Retailing, 78(1), 60.
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ot BREGCEIRFABERMIAAMAL
AFE E RARIEAIRAT A S & AT 24T 3 om o U B B AR BRI T E A AR
BEZ SRR R LBV AR D RFARBREAAEL > EMERRATHZ
B&#) o 2Rt T o

— - BEREEZ RS

Schmitt (2000) #2 i " B ERATE | T LA I Al3w 4 T H R Fo BB G T8 o A4
HERTHZ T RANZCHBEBRGTHBARE > FRTHZENHIHE R
B E6 AT 4% B 755854 % % 8 B RS 2 B % - Schmitt (2000) 42 # B2 Ea 45 % (exoeriential grid)
HE A NS N K S BB 4L/ (experience providers) 1 % Ex 4T 44 4% 48 (strategic
experiential modules) % 4844 » B FIK £ T FREBJE & 4505 % £ Bk
G S ELEE At o bz S o BEERAE 4 SURAE AL B BGAEFRAEIHAE R B 0 T BA S AR Bl
X BANERT T8 RARR - B8N 5B 5 2 75 $) - Blattberg (1998) 45
ERBERFEME AR ELABEAELERAE E - HiBR L84 RIF MG -
Albrecht (1994) 42 i - 3% % T M35 50 & & 09 B0 SUB A - A SR MR B BB 4T
HEBAS  EMMEHEEEH O MR F - BEF R N RREAHNITSEE
K% %% (Ahn, Back, & Barisi¢, 2019; Wu, Chiu, & Chen, 2020; Wei, Bai, Li, & Wang,

2020; Kim, Kang, Song, & Lee, 2020) -

= MEREEAEMR

BELFg s EBREBEE (2005) - A2 FALEIRAT TR L - HEREREHER
MEE - ¥HAE RELBRTHEZURBAALQBELE  AVYRBSMHELEZ
PDEBRRAHBEE -

Béckstrom 1 Johansson (20060) R3t# R E R ERIE T AN EHMREME - U E

EW G R R AT o R R T RE MR E TR P LM R



R AEHREMR M EEBREBANEFENRBFEABIATA  EbhEREREA G
MEBRE o

Astari $2 Pramudana (2016) BAif 45 vk JE B R 23535k » BBLH & H X B RATH &
BERATEORTHERBAMLEAABIABERABRESY  nRREAHEE
B PN A G AN ER AT Ao B B RE 2 R 64 B 14

Chiang (2018) DAIRE/ETE YR PAE - AR ERMBHERE RRF MR HEH &
RALHEARNMRBEHEMESTLAMER -

Suhaily #2 Soelasih (2018) #54 pE4n e9# 7% ¥4 R E IR o0 H ~ MARATE A s
BRETHEBEEARSERE  LBERHEBFEMREGRERE  HHLHE
MERERBEVE  FEMVBERARFEHFIHHBIRA -

Wu, Cheng, $2 Ai(2018) Rt # U BZa4Er LY ~ M EME  2/2  OEFE B
B R EATAHEQ R L& RN E HN 2 B 5 S0E B B 5 AT R Ao 04 B B
BHEAEDZE  BHERBEINEBEADERRBLIHEELZR F -

Ihtiyar, Baru, $2 Ihtiyar (2019) #3388 BRAT45 4 © IRF & H Au ik & FI 7 4 4 ds 48
EREBBEGTE L& RER 300 M5 afo iR P ot B BB B 1A A I &) RIUSAER -

Fu #1 Wang(202]1) HEAEBEAEFHRBREBERA LAY ELTERREITARZE - £
ERBER HEHFMEGHROERBEHNE AT EIRREABERE - BT8R
ERREE > URAEEEFTAHATHEOBE P LEETMMER -

% COVID-19 R AFHET - 5 2 X AHREM > Ao T3 5 AIMIRFS k% > &k
¥ T £ 64 BR A5 B2 8% » o Gavilan, Balderas-Cejudo, Fernandez-Lores, #1 Martinez-Navarro
(2021) EHREERE & HNWEBALREGHALEE  H EENERERRBHY
RREBEEHNEABERABRENVE -

Zhang, Fiore, Zhang, $1 Liu (2021) #F %4 & # & #4936 3% 5T 2 BB R B ¥ &
BERZEMAG  RERIEE - #5H8 (RT3 REPALLE) HHEH
BEREBEEALE emblEgELABER -
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Lee #1 Min (2016) B3 7 R4 BB A SRR R » BHFARAEAARAREE &
R Y > BETHRASTAREAIURBEEHRTNTATEBEAAGIERA -

Gilal, Zhang, $1 Gilal (2018) #£3H & H 4T A ATe9Ft 46 - A B L MR E
WA BRI HEBE SN BHBREGAGER  RAN L HNE LIRS O HERE A
A HHHBE SR g RAg -

HELEAAMAR  SHEAEREEHBAREBEABEELE  ELHNRREEY
BHRERIITATBZANGFERAARED  FEARARLEHEE N ESH RS E X
PR BT % % BAE R G E R 5 MARFs 3R &0 B B i@ A2 2 B % 0 BURHE S0 IR
AHBRBELENARAAR T AL HAGER -

= EREBEANEEHED

Sheth, Newman, $2 Gross (1991) #2388 2 % % %2428 (Consumer Value and
Marketing Choice) # FAAMMA R ALEH R > BEHEZRELITAISERETUS AL
EEER > 258 BHRE & AAEMLEE (Functional Value) ~ 4 & B F B @) X4 &
MAE 1 (Social value) ~ WS 2 B Rk M1E 14 (Emotional Value) ~ 245z /& &) 2 & #r1E4R
& (Epistemic Value) ~ &8 %1 2 {5 ¢4 1% 14 (Conditional Value) - Holbrook (1994) #% #;
RERBE L ARRIHERE E S RRBF R EEHM > H45 B BB BET 5 AN AL
LR BUAR EG SR ARG A - st B g kb T B e RZ - MR
% BH 2P BHE @ E o Ri4 - Sheth £ (1991) RIFBEHF KB L LG AT -
EFRHUHPEERZIALSSHBAEATAES - MBI C ARG HER =R
Hpse y XAHEXARMBF S BER 5 - ERSRE RO TR - A R EHRAT
s > W B MREIEEAMPE R CERR > ML MRBEEEIVERLITS
A @E k| Bk T
(—)sh et/ {4 (Functional Value) : & SR b R B &2 B8y -
(=) & MHAEA (Social value) : 1888 2 [ ey Z By Kkt - I AERFAT BB ik -

(=) & E1& 14 (Emotional Value) : B8 M2 E kM EA -
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Mathwick, Malhotra, 2 Rigdon (2001) {X#Zi&{E AR L AT4E 2 74 BB A I - IR H
BEEE R EEERER R ELERAET AW B ZRENZRT 4 KE
B % (Consumer return on investment, CROI) ~ 3 % AR #5414 2 4& AP (service excellence) »

REER U B 2 ARk M (playfulness) & 3 £ 1B 1A% £ & (aesthetics) » BB 2-2 Ffo~ ©

A AR E Aokt * B
Intrinsic Value Playfulness Aesthetics
BRI ,
oh 424K 1 o R RS 4 A
} Consumer return on .
Extrinsic Value . Service excellence
investment
EEHRMA HERE
Active Value Reactive Value

2-2 BERAR A X
& #R & : Mathwick, C., Malhotra, N., & Rigdon, E. (2001). Experiential value: Conceptualization, measurement

and application in the catalog and Internet shopping environment. Journal of Retailing, 77(1), 56.

(—)#% E 4B % (Consumer return on investment, CROI)
HEHBEZTAHARATRMEFRDT EFERE  TERABANERERAAALEZ
AAMER EMERLERERE X RABAEAHE - MBAZHRRORZATEITEORB
ARSI R 4018 B A &k 3% (Holbrook, 1994; Mathwick et al., 2001) -
(=) AR A& M (service excellence)
IRFG AR G B A SR E LI RFsn 8 2 M ey itk &% % AsbRaE
BRSO  E R BAR - ERMER F AN E AR TR AR AL A TR
& F o912 42 (Oliver, 1999; Mathwick et al., 2001) -
(=) A=kt (playfulness)
kM EIERKEAWNFTEGREPAE LGB &80 9K % (Unger &
Kernan, 1983; Mathwick et al., 2001) -

() %R (aesthetics)
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EFRBF RO HERBEEARET S ARIRATR > BIRL SR THEIHE
ey uE TR B A e B B R E B 0 S TR T 0 o TR R o 1L L Bk 42 04 JiE 42 (Mano
& Oliver, 1993; Holbrook, 1994; Mathwick et al., 2001) -

Mathwick % (2002) ARF:&/EH 7 BLES - 4R & A8 5B A 47 2 69 RE (Experiential
Value Scale » EVS) » -T i # g B F4 B2 " HEMBEME &' @%FEE s8s
BTHRE T AE " BREE FHEHED BEZREBENTRARLERS A
KA B R BB EE M AEHRAEE" HEBE T2 TOHREAT

25

—HEBPRUARE T BEERIEME -

* 2-5

Vol R a1

BRE (FR) HEMEE

Sheth, Newman, #1 Gross (1991) H5EPE ~ E#H M > haetE ~ a2 aM - S84 MH

Holbrook (1994) NAEBE - SMEBE - E8EME  HEBEHE
Mathwick % (2001) HEHILBRBE - R EARM - AR - ER
Mathwick % (2002) BRABE ~ hRefE1a

Bickstrom #2 Johansson (2006) EEBME & - HEHERH &

Astari ¥1 Pramudana (2016) HRAEE ~ e B1a

Chiang (2018) BERBME - ThREfBA

Suhaily #2 Soelasih (2018)  PfE/&1E - SMEAB 1A

Wu, Cheng, #1 Ai (2018) BEE{E ~ ThREfBE

Gilal, Zhang, #1 Gilal (2018) R /EME ~ HEBE

Ihtiyar, Baru, $2 Ihtiyar 2019) 5 EEME ~ ShAE(R 1A

Fu # Wang (2021) HEHIZEWMENFE o Bk s B E

Zhang, Fiore, Zhang, # Liu (2021) R fR1E ~ haefBE ~ F £

LRAESCRESCEA 25
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N

BREEAERBEZLLHRAGRTFEAF S 2R WB T ERELEMREBAE
REARBE L T FEOUN T CEERROEBRRX - EHRHE L BN £H &
HERE HEXEBEEANBNB AT EH R FRRBE TR IR ME
RAFEBEBRBAEAHN A EHFERITHARLRENITARBABENVE - b AS R
VA2 Rk A R SRR R T AT H MR B AR T 6 T R R Y A RRANIRHA
SREHGHETHEL ARASEH MG ERRB A T & AP RIHKA Mathwick %
(2002) R LR EEE . > BAFHBER - EE%MAEMRE (2005) 2 Mathwick %
(2002)z #R BEIRSTIE BN (A 4430 T RUBRIEMA | XA 20 - SREARYERE 1A A F B A R T AE

BZAETmATLER » oA RIE 245 » BIERA L& 2-6 AT o

% 2-6
Vit g/ -
HE #AIR
1 e R FSARF
‘ 2 |REERIFE e s
R B 1A —
LT 3 |fE 3k AR B
4 [FEF AR R AR R
5 he¥ R EERE  EROETFEANE
6 | EEGHH KM S ALHEE » M BLAEELA R ey 05
W HEAE 1A »
7 | E S RARFS A AR AT AA Y
S B ARRTHMBHREAN T
BRI

BEz 4E%  BEE (2005) EE i L LI ERITH AP BRBEMGZIAR X Y EFEH{a4
WAHBMERR » AEH#FTEF - 73) 111
Mathwick, C., Malhotra, N. K., & Rigdon, E. (2002). The effect of dynamic retail experiences on experiential

perceptions of value: An Internet and catalog comparison. Journal of Retailing, 78(1), 60.
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FLE BBEBREIRBMAE

BBERAT SO, SN B ERKKERENELHZERE AMAETERALE
HOUAMATE .  EMBEHEFETANENCER F it DEFFREARF
BIME S NE A b B IE ERAX BN SLAT S A% & AT AR B SUBR B3R AR 3 o

— AMBERZES

ERSBERFOANZIT HEETA-ERDERITHRR N ELER &

REZHRIFAE T THHEH BTN T B RFAR L EATH » MBAT AR
MATE - WATAZ AN > AR T E IS ERIATE AT 6 B ERMBRE - RFE
BRE 94T BIRE T AL AR GYAT A EE > o - BBE AWM B HEF - XZRAE
ARG UNE TITARRENAEEE A RITANER TR - Bk EEATABNEH
ITARETERNRE -

%% R4 (Repurchase Intentions) st HAT A R NBF ERE R GITA TR > B JE
BRFs 2 B BT LA E % % £45 £ (Repeat Patronage) - BT A G R 4B AR H &2
BERPAIoFHE » BR S BH LD RA N H BERARE A HEME L (Achrol &
Kotler, 1999) ; Bt > A ERMNTATEBANHELYHEHABE TR > vhb
BEASEMBY . A Emb e % (Francken, 1983; Zeithaml etal., 1996) - Cronin 1
Taylor (1992) RARDHELBRTEHELSEMERENER  glRHEHEAE
FEARE B Sy IEM ERR - § BRAAKRFRAIR AN B HMNE SR B AR RS
(Dodds, Monroe & Grewal, 1991) - 4.4 48 B #2045 ) B 8 B BA 7T AL A 0 B F 3716 Rk 4o
N ERER > EH:EF8E D% 48R & LIRF6yi@42 (Hellier, Geursen, Carr, &
Rickard, 2003) - Grewal, Roggeveen, #2 Tsiros (2008) & & 1£ Bk k 8L i A7 BF 44 18 € 3% 7%
EHEERE > A RERRBGETHR TIERB A BN RA B TR - 5k 4H BEPHR
FEAL (2017) ¥ 2T RES T AL > HERER > EH T CEE G H AR

HEAREE  SEARTREZRBER - ®¥wk 2-7 AT -

33



* 2-7

B BB 69 P i B F

24 ()

A ERTR

Howard #2 Sheth (1969)

HEXAHUERDH BB AR LEIEaHEX T
1& » BB ERAIAIRI -

Dodds #2 Monroe (1985)

H TR E A B AR F A & RFFAT ARG o

Folkes (1988)

B EH A me T AR EMG  SHHNELBEARD

FRAIZELEHRME SR/ -

Chang ¥z Wildt (1994)

ZE R BEADEMEAGOEABLTS -

Reichheld $2 Sasser (1996) 3 % 4 78 5 & FA & Bl 2 3 i & & 8 8 38 My 3 48 -
Hart, Heskett, #1 Sasser

(1990)

BEHESRIHEETELEERBR TS -

Dodds % (1991)

ERB AR A SLBITA -

Cronin 2 Taylor (1992)

KB A RRERR B TR -

Oliva, Oliver, $2

A ERA Y SRR R AL - RHAR

MacMillan (1992) TEE
Francken (1983) BEMEGRANVHEHHERRRBRIGE -
Selnes (1993) BHERABRANCHEASREE -

Blackwell % (2001)

HEAERGHMATRBEEATAN SR

Spears 2 Singh (2004)

BIETRA I EAE BT AT RS -

Seiders, Voss, Grewal #i

Godfrey (2005)

EREIEE A S AR R AT A A SRR > BAET R

B AT A BRE °

ERAESCRESCEA 25
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= BBERNEEHD
Engel, Kollat, $2 Roger (1973) #5 (Engel —Kollat—Blackwell, EKB) ¥ £33 649 &

Bl R B R T AR T RAME AL B LR RGBSR - B

o HEEITRRABE AN REMAENCEER - SR RHA BB TBEZI LR

EERBPOBRGOIRE > F AR BB EAREEAG R D - R AFARE

FAREBAR SHEBHEEE -

(—) B— @G T : B EHAY A% E24aMFE (Cronin & Morris, 1989; Rust,
Zahorik, & Keiningham, 1995; Bettencourt, 1997; Patterson & Spreng, 1997; Oliver,
1999; Gustafsson & Johnson, 2002; Davidow, 2003; Grewa, Roggeveen, & Tsiros,
2008) °

(=) 2 EH @A E ¢ Zeithaml % (1996) F A ERN LT R A LT » o B
T A SNSRI N IR AS o HRAG6) BRE AR BAT AN & BB S8
B o BAEFSHARBTHRERABEREXBRAANERARETMEE > o HEA
(Oliver, Rust, & Varki, 1997; Mittal & Kamakura, 2001; Yi & La, 2004; Tsai & Huang,

2007) ~ B E (Oliver et al., 1997) #1#& s ik K (Tsai & Huang, 2007) -

QV

Hellier % (2003) REZEABETR 7T BHERF > 2 ARK D E ~ RAEE
A WA A S BWE > RMEHRBEREE

SELEAT  AEEARHBREFEENOTT  FREGIHR > eHCEY
WP ERERBETHANECEHA TR > P WEBE TR RZA 551

AR BAERRBREL  BERLEHNBE IR TR EEE X ok 2-8 AT °
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* 2-8

A5 B I gy B IE

25 (FK) i E R
Johnson (1998) ;
Oliver (1999) ;

Gustafsson #2 Johnson (2002) ;
Davidow (2003) ;

Patterson 2 Spreng (1997) ;
Grewa, Roggeveen, ¥ Tsiros (2008)

SRS~ B B E 4L (2017)

BHERIAETE AYIE

Hunt, Keaveney, 2 Lee (1995)

B A
RAATA (RN BT 5)

AT A (e W)

Zeithaml % (1996)

L& BRSPS

BAEAMA L E %
Achrol #1 Kotler (1999) HEEMA

Gronholdt, Martensen, #1 Kristensen (2000) &5 B §

Wong #2 Sohal (2003)

BAEEZ

Kim, Park, $2 Jeong (2004)

BRI B TR
PREFH B AR
DEN. &Y ]

AR : KR R
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= BB ERGOAEHATR
(—)BEAALBBER
Turley ¥1 Milliman (2000) 4t% " A | 8943 > AT B EA RO BEIBEREZ I &

B THEHERG ko BRABRERH B/ b AR FH4 : BTN B
THREF - BEGBMARET > BRAABDELSHEERE L AERAFTLE
RREARENETARONMEER R SHR FTLRBEDEN G HNHE Y 4138
%uv (Sirgy, Grewal, & Mangleburg, 2000) - Yalch #1 Spangenberg (2000) ¥ & & 5.2] %
FhoBARE > ko FHELE - BRE BE BRI ARk BEANKEG  HRAERME L
FERE > BEE—FRE S HEEXBABERREAAZIDE  LEERFEZHHEA
B EAATA LH4 L - Abrar F (2017) 4H3H&8 i JE RAURATRGT - R B JE RSN
FHHELABETROER  BABEGPE - L IH B R Ao 458 5 BB RS
A BBER > HIRBEAALS B AEMEEN > ST - RPN RES R A E -

ARG ERBEER EAREE

BN A B TIRF; > Efudd  BEAE - EAMERME - Lin #2 Chang (2020) #K1#

Simanjuntak 2 (2020) &R AT R REH BRI G H

BRAATHERAR L e EHEXNTRA  EMPELABETR wLAR LTS

B EE S RS BA RMARE S BREXR - GKLAE . FTHRFABTR G EHR

%o

E]

5 A

Dy

AR E

Sy
S8

(=)Bf4 o0 E 91 A58 B RR
Ozen (2015) BEMHWEXEFATZT » FRGFEFHEZP M GO T EEFEMESE

HAp g E 7T MEs st MG oMy B AR eTR LB AL ABER AR
BRFEH 2 BHEHEeR LM ALY ™ E LR EF% o Foroughi, Iranmanesh, Gholipour
#1 Hyun (2019) %32 g Pl EHHNEMGLE Wi HEETAHER Z M4
EARER MGSAHEGAEEI N EEAABELE LEHHELMTECHEY
& H 47 A F B - Foroughi, Mohammad, Ramayah, #1 Iranmanesh (2019) #£3+ 23Ktk Fa938

BAAHM AT RRIFHEMITATONTE RERET BRI TR AL FERAER

53 i
N
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et e AR E LR BT MRS ERA2GRENTAHTE - RIE L4 b
MAETHT  AEERATXIRRAALN AL O ERAREDE

(Z)R8 515 {5 91 7 % B A
Béackstrom #2 Johansson (2006) 3K ZE BRI VT AL N B H G E » UK E

MBS BB T N  RERE T FERBREE 8 2 A eyl R &S]
HELDEME ; Ml ELRIEAZ ENRBABRZATA » A EREREA 6T JE B
¥ o Astari #2 Pramudana (2016) SAiE 4wk JE AFRF 358 BHIA BH I RRITH o/ E
BARGRYHERBEMPLEA MBI ABIRABREDE > NHRBEAHNEELZN T
A& FaeNEBRATH A B TR M e B4 - Suhaily #2 Soelasih (2018) #93% W4 8
ARFHEREHRSG LY - BRTHR0TER ST e EBEZERATRERLE > LEZY
N TGRS ERE  HA B BB ABEABELYE  RemPEAREEH2
3% & FE - Zhang, Fiore, Zhang #1 Liu (2021) #F %04 & & 4836 R 2 3% 3H 5 M 2 B B ROJE 4
AT E B o HE&ERIEE - Mkt (AR R AL RE) HHEERR
BEADE  emBBEZELBEIM -
FHBEHTAHEBZAE  BHEMOARAE L LM B F - £ EHITH AR
PR-AFERE RN BEEBHERIL ERIRIE  HORH 2 XBRIEH T R
HEXBBEROBETY NEAFSPATETAREL R BB ATENIAE S U
FHmRAL H4HEHREELHLOAELNEATARD - UARAREAM T > &K
HAZLTER T CEBEAFHBEEMALET HRBAHABERLCTME - Bk
AR Grewal % (2008)F 48 R 2 &%k > L5 #eAs  BAB B I FH 4L (2017) R
Grewal % (2008) 2B BN 2T REGH T X AR -RARBEAE DAY B A %8
HA B AE H BE L A AR X G BIR T - AR R Aok 2-9 Aow e
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W&

B AR B A R BT A R A O K KGR L8 B0 E RAEAR > dofT 848 B
PSR FREAEE W EBRBENTATE HNEHEEMNTEMEZ -FEX
MRZEE > BREGHEGGESM  BERLRD URLARAERIT N &4 5%
TRATATBE AL PRITRSEZAAME & AR FEERLAAN > AL 7R

Sl HH B SR AR M AT K 3 SO AP R BT X

%29
HIEE R E &
Hh s
I RRZEEM RRFES  ¢ARFELTAR P
Eapng |2 |TRA RIS T A R0 R LT AP
T3 BMMBRAEE KBS
4 REEHT RIS FHEHEANE
HHRR

B BABY > FHL (2017) o HRP N FREBFTRGHAH BB ERAOPYE « U2 TRES P
s B o o% F SRR - 24(6) 5 465 -
Grewal, D., Roggeveen, A. L., & Tsiros, M. (2008). The effect of compensation on repurchase intentions in service

recovery. Journal of Retailing, 84(4), 434.
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BNl AFRE

ELTHBBETE R AEMEENEE T L HRCATZAE L P £ B
FREEZEM UEhTHTREHGFORAHRT > BAH S EGYREGEIAR S UE
P oHRALMAG LY HEEFAMG AR BT A MR EY
A2 T BRI T RO EZIEAREE 4 2017 4R REEEH L& RE > 2T
BUR#Z R e —HEZ 2T ER T oMELELELE > 2T ER T A BATR
SNEBERRZIGBIE - AR REZETTRESG T o B REAEREENR
RE2EEEE2HE AERRIGTAI R UMERRERE ¢ mEE  REERE
FREFRINRER - o LA R RGBEIR T RNEY » TUMEEBEHEF » A M
B NRES R 0 R TRERME  BEEE  FH S bz o £ E
EREETEMAE R WRER G RBRZE  BBABREHET  NERBR LY
FEEREE > UHWESHEEELE -

2019 ## @ mAHERH (COVID-19) BRiF L PEaEA > B HEOERT A
YAENYAREEEIRM - 28 M YIFAAFLEE TR EEFE > MANA RN
REBZEEGEFLARFATAHMATAI e RABLE T 7000 5 ZEEH L%
UREHEEEMBRERD - BhE (2020) AHKFIHEFT F4HHEEH 2 L-THMA
B HAE&RES > EHMBE AR EH 1,400 T > 158 EE) & FdiE 30%8)
] o ZH I (2021) Fa o RBEEBE 2021 FELEFRETGER P ARA 5277 B
A 82020 FRIBT A 30% c RAELEFALLERT CERLAARL AL L
£ o EIL@EIK T 2020 £ 28 ARAE 323,511 Ak > 2021 H£4E 4 213,323 Ak - R
2021 4849 228 AR 2020 0% 0 T 34% 0 SLEURERFIRE —FR c KA HEF F (2021)
HHEHHA AL T RAEHEEFRREASTE > LA PHEFH20 B30 FE:BE
109 F12 A 31 B 24 sfub > £ EHFE (—4& RE)S07T ZREHFE (EY

@HT)I35T B AR AL 3 155,962 #5703 o B EANB £ 814 4
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AT A 3,937 # 4,705 oo B b o fTH COVID-19 44 7k 5 o 73 it 5 382k 35 -
Bl B ERN  REATAT BMERE ZAYRA -

BAFTXRGEE  REA M ERZ EEN > ERAARK T 2LHEKR T CRIEA
Ao MG RERBEEHABERIPE 446 Abrar F (2017) 4t EHE AR
BATHRGT BRABABERANBR ZHEEX BEERENLES LA B4 - M Simanjuntak &
(2020) AR LB TERBERREVENGE AR TR - L2 L@ P oA A&
BT Z SR o T RSN BB ALY AL RMARFOMGEREINE
EAE TR E A & - ¢ Balla, Ibrahim, 2 Ali (2015) A A LR HN K EH B HEE
RO HE BRRAZEMGREERTHEARREFBRERBEROERZMSE LAA
BEEPANER o BESGAEN usp IR - 8L Ozen (2015) @B BHHA R T
BRI GEFBEP RGO T EER EARERGEREPHGHN RS BB ERA
FAZEPE s N 2R PSP E SBRFS - 5 BN B H SR E SR
BHEMHABRBAZEUHABEZIT R - YA ELHBRBEALENEZOHER
F o BHBRB LI Lee #1 Min (2016) Fas T A BEAER R ER - THRFABABEKR
ARREEeUMAT EF THRRASERTNRAIBREAHRINTAEZE LA
BEEAER o Bk > &REB X R AR R RE—FIRFF XA AR AT 4
KPP CEITEIEAN M AnE AR EEHABERETARIN  REARRELE
ILEE 35t £ B E R PITH RERBELF2KE > BIBERANEGHEFAKELS -
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F2F MRIE

AFEHARGEA LBy B 0 B AR X BTV R R4 TR R AR 4R
bR 2RI R B A TR 2 A B A AR R TR PARS
BIRZARE R R B A SRR T & THE - XA FH L& St o

Tk BATHRAEARE R M RAGEZERE » pilioF - o

#—% HRERE
S BEAAMAR RIS ERARFETEAE T oy MR Fho ol R3H-RI-AL 7
- A DASTAE 2233 Mtk 5% 42 X (Relationship Quality Model) % - 4 &5 48 B
FEMEERZBRRES AL ERER T TG Y &L 0E 2 ST BH - A5

AR EAE X F 4w E3-1 Ao o

FHAR
EA

[RER
RQ

3-1 BB R REE
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B MRMEEK

AR ERRAR T BB T SHBERAA > MASTAEREEHABERIY
&

2
RZBBETFER > LEEFNE S FRARZIHB > 20 REATZ

W oo ANBIE
B -
Hl: B AR MGad  HniEandmSmuesmsan -

H3:

H4 :

CBREALAHMGETAABEREFRE EAVE -

Bl A MR ASA B ABERENEABEE PAEA -

A BEE @R RILAAN > WAAS T B2AE TR MG -

FHAR .
EA .

Hl1

H2

H2

RER
RQ

H3

] 3-2 BRI AEE
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B R RAR

AEH AR HIARRA Bmek o BRALR ' MGBSE 82T B%E

Bo#"T ABER  XREAE > RTINS T B AT

AR AR EL B B

HE AT S B S E R

] B8 A8 B XA

B R A AR 3L

P s

ARG L

EHRERPERASE

- maer

F R IE S 4

B O S S LR,

3-3 MR IRAR
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I

I

AN

CAERER B ARE B Y AR B LR P OB ER IR IE A - R R RAR

EWRAARZALEAE it b TragER S tExR P oE e 4LmEx

INNE S 1= (i

CREARGEEAE L AAREEEIZAUNYRBRZILER P CEGHEL AT A E -

CEBAURK G AT A B T BBAA T MASE " BREE 2T ABER

Z G4 v 2 T B 44 69 S SURK

VIR IR RIR SR X I R o S B4 RS A SRR R A

VB REG RBERERERG-BE-Ae-TRAM (DAST) EZE » MthmEHE K

(Relationship Quality Model) % 32 34 J it » 4t ¥ A RGE 2 BB BITAALE R B

T3 B4 (P LB KE AR FAIREGGELET LRI

SN

BB GRRT XEE G EREEEN - KB ERZ N R -

N BEARBR EREHIRRETRARAL  AAXEREE L F > h=@HTH

LEERAMZEY T CRTARARAL 2 AL TEEEG P 2FF
REES boo R b T A EES P AT ERE R R FESN 2 50k
BARE R R LRBHRAT SN EREERAAE X -

CEXEAMERTHAN  ETERE AR IR BRI & HATER

FEMR > BARG R AP A EATARM St M o
BB ER REMRE R WIS SR X A A 4a B E &3 aE et

%9%“’

W
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Fwmth MEHREMETZ

AAEEZEANETRHESRBAETEAL AR LT EE P CEE N
S HEHS BITTEAEAL  AEFRRAAEEAGEGENE - FATHZZREAN
AR Z AR . SR Ak T

— HRHER

ARARAELTHERFCEGHELAHX AT ERRH L ALBGER 2T HE
R CHREFEEHETA > B EAAMESRAEER - o @ F 5 WK NEHK
BWBHEEANGERREZHE -

= HHR etk
(=) #m=R
AARFARAN2021 £2 A 1 BE3 A 31 Bi#E4TEAFARAE » UL Survey Cake 48

AT Em B AR BRA L EAR T KBRS F > = EKT B354 28
ZEHFOEITTERAR  UELTEEEHF O 2P TRREEG TSR EHTKE
EE) b oo B BE - 4T Facebook & LINE@ALZF-F & Kook 8 A4 - Y FE
GBS A S BITHEBEREBCAE - BRI A 400 4 JIh B E LA
T} Eak 370 15 EWLE R FE A 92.5% ©

(=) EXEHREA
AARFAEHME A 2021 S5 A 1 BA4Z% 6 A 30 81k » 24 Survey Cake 4935 4T E

MERB  RALEREIARERERF CEGHE LB L AARTE R > BAT
Facebook & LINE@#:-2£-F & B 76488 & KM » AR AR 673 Bl 4 - dolfkik
GUHELTR  FAOMELX IEAREBRFEGYHEXRELEL ARELRO M |

WA 2 F A 92.6% o
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¥zt MATLR

AHE G AEET BT SEB AR Mk E RRRE Y ALY S
XoRBARBE - FFIRESE (2017) »E &} E# X+ - XL Baker 2 Cameron
(1996) Bz rEthm - BRFEAARREZHN  SRALBHEAAZRMEZAATZ
LR P SHBERAA AP AR KPR AT T EMNAB S ERAEAHTE
TR (1= FFEFRAE 7= FFRF) - A ZAMRLE 458 HHGLEE X
AP RIEA RN E (2010) 24 Smith (1998) Frae i 2 808 - i ARAs B A2 AL » ARFEAfE
fEZEE SR MAkaE ER HERAEAHESHEER (1= EFFARE 5= 3F
FRE) T HBREML  =RARBEARNS OB REEfHEEE AT RKA B
B % (2005)24 Mathwick % (2002) Af42 i 2 825 415 M ag, » BHIRIEAFT % 36 B 2 4%
MEFERERERE S BELR (1=FFFRRAE - 5=FFRR)  2FHELE
(2017) A Grewal % (2008) 2 #RZ: » HELFAEEG HEH BB EMI TR RAY
BRGEAH—BELE EREAFHSBER (1= FFEARRE 5= FkFRE) Lk E
RIEATEE > PISEARM LRSS 228G F R H A EIE EHIZE RS T TR
AARARER > QB MEL  TREARA L > T MG E L T BREE T A

WER BT AUSRI R | E A BT

— BEAAEERINRY
(—)EERR

AR SFREHFE (2017)20 Baker #1 Cameron (1996) X AT S T RILAA
Bk p BRBAARHBIRAINETHE > £ 21 ARE WP EXLHRAEL B HRY
s ERE - HNAT ARR | o RHRE T A B EF F =B o 3 X A4k Likert
trER LGN H  ATHHUSERREAARLERSD  RIARZEERIA > Fa8

Bm ek 3-1 Aiow o
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* 3-1

RBRABE
e & FAE  REAERER T2
EAl 35 5 %268 -
EA2 58 A/ AW EW -
AERZ EA3 B R BB BA & 4718 49 -

EA4 8 B & 43l ng o

EAS % .00 8 & R 478 ©

EA6 NI Z R B F 4 & -

EA7T Sp3f 2 R R B F 45 &, -

EAS8 #8733 A AT ©

EA9 # 3% &3 L #E9H 8 o
*ITE % EALO gt Eey o

EA1l #cg8 pap R B F1 0y -

EAL2 35t B A F 2 Shhettdy -

EA13 IR7I% A By 2 B B AR

EA14 7 8y 38 Bn 3%t 2 A S -

EALS 5 N B A R H 4y o

EAL6 IR AN B FH L 68 °

EAI7 BRFE NB REEE R & ©
He&RE  EBAISIRBAB E&HHEME -

EAI9OBRFHEANB A E £ -

EA20 H4b7 B HATAHAGHN -

EA21 3548 5 G AB AT »

EE
IRESL  IREMA By B PEKE (2017) o EH A L ERGFT AB AT E I ERBEBEZ
BB RS TR - EHARGATE - 11(4) - 100 -

Baker, J., & Cameron, M. (1996). The effects of the service environment on affect and consumer perception of

waiting time: An integrative review and research propositions. Journal of the Academy of Marketing Science, 24(4),

348-349.

(=) F REREnH
LB A A E % Cronbach’s o A4 94 » 2Bz R4F - ZAEIAMBKAE EAN

B .93~ .94 5 BRI MR RAIA R AR AR TT A4 A B K » BB HAH (5.01~5.35)-
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2R ENH (94~1.04) RETE N (=-17.96~-24.79p< .05 B & & 5 /% (.72~ .91)
I B A FBNT (.66~ .81 0 p<.05) > 5IE4 A B A5 AN (50~.71 p<.05) o %
BmE o BIBE M IEREESBITRE SN AR > S ERw K 32 Ao o

% 3-2

IRIZRANIR B H W BF

AAIR M SD tE A Ri-t CRi-t 0d
EA2 5.11 .99 -18.00* 72 .66 .50 .94
EA3 5.35 .96 -17.96* .85 .70 .68 .94
EA4 5.30 98 -19.83* 91 77 1 .94
EA9 5.01 1.03 -18.97* 73 .70 52 .94
EAll 5.21 .94 -24.79%* .86 81 .70 93
EA12 5.24 .99 -22.06* .86 .80 1 93
EA13 5.24 .94 -21.59* .84 78 .66 .94
EA1l6 5.23 .96 -21.95%* .82 .76 .62 .94
EA 18 5.16 1.04 -21.46* .85 77 .66 .94
EA19 5.20 1.03 -23.43%* .84 78 .66 .94
EA20 5.15 98 -19.47* .79 72 .59 .94

3 on=370; HEBEEE a=.94 ; *p<.05 ;M= P SD=ZEE; = h¥E; 1=HE

@i s Ri-t= AB 454 ; CRi-t= {5 E4IAB A58 5 ac MRBEE -
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N

= 14 5
(—)EERRR
AR R HE (2010) 24 Smith (1998) x @iz " AL T 24 0 HK

=
iting

BuE
belo

*

u

%_\.

BEARIGBRR AT RIS - 531 12 AARE - WA ERARELBL WAL ERE
oA TR ERAL T R T B4R ) F By o 3t A Bk Likert AEE A 0 M

SoH o RTEHMASERRTERS  RIARXAZEBIK &Rk 3-3 Ao -

o
IM

* 3-3

5)577% o5 ,gﬁ_ﬁi' /Z%

& #E IR

RQI E #3568 ¢ X 8l 40 H &M E N

RQ2 EHHGENZHELE

AR5 B-A2 AL RQ3 E#H34E00kth » B MRS

RQ4 E#)3eEfhA & A R E

RQ5 EE 3564 B Rse R AR &

RQ6 EEH A B SR F R

RQ7 E#IFMABERBF AR EERGF

rE RQ8 EHIGE A B E R R RS /7 9 84 ¥ sk ey B
RQY EHi4 B TR THRMBEE
RQI10 ZE &34 2 IR AT KA 1E

(EXES RQIl E#GEE T e REMAFE B ERLBEE
RQI2 EHipdr B T BA ZH K ¥ 4ok = L5 55

HRHRIR

MR TRV ES S 35 & (2010) c 2T RIES) PO BlA S MBS EE XY EB R

(16) + 29 -
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Smith, J. B. (1998). Buyer-seller relationships: Similarity, relationship management, and quality. Psychology

Marketing, 15(1), 21.

(=) F REHE o

LBt 8 &% Cronbach’s a 2 91 ¥814E E R4 - ERABAMBREZRE EN
.89~ .90 » BATMIRAETAL @ FE IR A AR - SRMABA-FHEN (3.65~4.02)
LA (.06~.68) REFTENT (=-12.37~-18.59:p<.05) A % & 5> (.61~.88)
B BESANAN (.56~.79 » p<.05) ~ 5IE14 I8 B A4 A7 (.36~ .68 » p<.05) -

BT o G E TSRS LA EE NI IR - 8 R & 34 T -

* 3-4

B 17 0% A B i 15 # &

R M SD t{E A Ri-t CRi-t 0ld
RQ1 3.65 .68 -13.33* .61 .56 .36 .90
RQ2 3.82 .62 -12.55%* .76 .63 51 .90
RQ3 3.88 .63 -13.78* .82 .69 .57 .90
RQ5 4.02 .60 -12.37* .65 .62 40 .90
RQ7 3.81 .66 -15.32% 72 .67 A48 .90
RQ8 3.75 .66 -18.59* .82 73 .57 .90
RQ9Y 3.76 .66 -15.52% 71 .63 46 .90
RQ10 3.89 .61 -17.72% .88 .79 .68 .89
RQL11 3.90 .61 -15.10* .82 74 .60 .90
RQ12 3.86 .63 -14.85* 74 .69 .50 .90

3 on=370; EEEEE a=.91; *p<.05 ;M=F¥r; SD=4BR % ; ({i= hEiE; L1=RE2a

s Ri-t= AB4AS4H ; CRi-t= SEZBBE MK a— MREBIEE
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= HEmEMAEL
(—=)EHRRR
AR A B EE (2005 o2 Mathwick % (2002) z #REsrrsed © ghs(g @

Bk 0 BRBAARGRRILETHE > L3 QA > W ERABZLAH MR
BERE 23R T HAREE " B REES o 3o 7 XAk Likert B8 K

BUEB N E > R EHBRE AR LERS R A LR E RIS SRk & 3-5 A -

% 3-5
Vil g/ -
b= #8IR
EVI fe 8t R T4 L &
EV2 #E3E {45 48 09 L BR
R B 1A
EV3 #E 3% & B R R
EV4 s 45 b br ~ R R R
EVS e 8 RO AEERPTE B » R ETEE AR
EV6 b€ ¥Rk M3 £ H 124y » ™ B AEELA &) 85 R
W HEAE 1A
EV7 R4t 8y & 5 R AR & M A8 PR A8 B4
EVS 8 R RN BH R AHEY
BHROR

BEz 48E%  BEE (2005) EE i IR LI BERITH ABBRBEMGZIAR X Y EFEH{a4
WAHBMERR » AEHFTEF -73) 111 -
Mathwick, C., Malhotra, N. K., & Rigdon, E. (2002). The effect of dynamic retail experiences on experiential

perceptions of value: An Internet and catalog comparison. Journal of Retailing, 78(1), 60.
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(=) F REREnH
1e B 5 {814 = & Cronbach’s o {42 .86 » B34z B R4 - SAEIAMIRILAZ KN

W .84~ 86 0 BASTRMIPRARIESL KRB ET R EKE  EAAFHHNPN (3.89~4.04)
12 EENH (57~.65) RETEN (=-12.41~-15.79:p<.05) B & @ 5 A (.62~ .81)
BB AN (.56~.71 5 p<.05) L% IE B &N (.32~ .55 p<.05) -

EHEmT  SBEESHZERE THRE AT IR & Rdo & 3-6 AT -

* 3-6

PRI ER B B &

#RIR M SD LA A Ri-t CRi-t od
EV1 3.93 .61 -15.44* 74 .67 47 .84
EV3 4.04 57 -14.96* .80 .70 54 .83
EV4 4.01 58 -15.97* 81 71 .55 .83
EV5 3.97 .64 -15.13* 7 .68 47 .84
EV6 3.97 65 -15.34* \ .64 43 .84
EV8 3.89 0.63 -12.41* .62 .56 32 .86

3 on=370; EEEE 0=.86; *p<.05 ;M=F¥%; SD=2E % ; {a= hEE; 1=R&

47 s Ri-t= BB4E 54 ;s CRi-t= S EZBB LA ; ac= BKRBIEE -
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W BEBEEREL
(—=)EHRRR

AFRRLIRA SR EAS F (2017) 24 Grewal % (2008) g sspiR it ' AMEMIEL o
FARIEARF RIGIRILNEAT SRS - 3t 4 AP s EeRAB T LA L BB ERE
B BREBEIARRABEEREAG A —EAHED o 35 F XAk Likert BZE & - HE
Snk  ATEAHBABERRLERD  RZARZEZERA » &ALk 3-7 AT o

It

* 3-7
G E R F
& A2IR
RII AREZRAMAERFESY > ¢gHREFRILTERKP O
N RI2 PpiEh Hib &8 3481 LR » R eBFESLTHER PO
AR RI3 MMAFERAEFE  REHEE LM

R4 HEEHZHFLEHFEILEAEL

HHHRR

SRS ~ BB BB (2017) o HRLo N FREF ARG MUH BB TR TE X2 TRES ¢
s B o o% F AR - 24(6) 5 465 -
Grewal, D., Roggeveen, A. L., & Tsiros, M. (2008). The effect of compensation on repurchase intentions in service

recovery. Journal of Retailing, 84(4), 434.

(=) F REREnH
LB EZE S % Cronbach’s o {82 .84 » Bz B B4t o X FEIBAMRELIE E N

B 77~ 82 BRIRRARL @ AERERRCE - RLBARRL » ERERFHHUN
(3.85~3.95) ~ A2 Z N (.62~ .67) ~ REENK (=-13.35~-1724 > p< .05) B& &
AR (.66~ .85) BB MmET » LIAB S ZLERE THE A IR > &R

4o & 3-8 Ao o
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* 3-8

BB AR B s

#EIR M

SD tE A Ri-t CRi-t 0ld
RI1 3.93 0.64 -13.35% 0.66 .61 37 .82
RI2 3.85 0.67 -15.32% 0.70 .64 41 81
RI3 3.95 0.62 -15.70%* 0.85 74 57 7
RI4 3.87 0.67 -17.24%* 0.81 1 53 78

B ARG RARIES I F L REITA

BAEABTHAEGHELREL ARG RRL LT HERETN  £4 9 @
BB > MR AMA -~ i HFRE BEKRL - BATFHAURN FHEREHHE

AHE S FHEGHIEEH AGHEEARCBHR FLNESG HEXBEE Wk 39T

* 39
1A KL B
A B AXEH
IS (D OFH (2 Oxk
(D) 020 & TF (2) O21-30 & (3) O31-40 &
2.F ¥ (4) O41-50 & (5) O51-60 & (6) O61-T0 &
(7) O71 & E
(D OR/ (2 ORF (3) OF vk
A H K
(4 OKR%E (%) (5) OxE (Hmk
4 BB HK (D OgsE (2 O

5. B A3 A N

(1) O 15,000 sAF  (2)O 15,001730,000

(3) O 30,001745,000 (4)O 45,001760,000
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(5) O 60,001775,000 (6)O 75,001 . E

6. 1&-F34B 1L A a9 IR R

(DO 172% (O 374 %

(3O 576 =%

(HO 7TxR(AE)

7. 18P 3B RAE R R

(DO 185w (DO 172 1 EFRE

(30O 273 /ey (HO 3 /B E

8. NG E T XA

(DO wEEXRE (DO BEAZ

(O &#HZ

(HO £ (5O HxE

INEHEIEB

(THE)

(D O w5 R

(2) O ok (3) O s (BE) 342

(4) 0O £%

(5) O MExk (6) O &=

(7)) O w3k

(&) O xm@k (90 %%

(10) O £z (1) O#4%

FARBRAEDUA B ELR 30 HEARARAAD G GRS ETAHGBEHE

DA EE R 4wk 3-9 Arow ¢ & 3-10 BAFRRA U LS BEM ML Z R (0=370)

* 3-10

FANR 0 4 31 157 i M4 21 45 £ 4 (n=370)

GHLE R # Btk

e B4 135 36.5
iy 235 635

20 R F 4 11
21-30 & 122 33.0
31-40 & 163 441
Py 41-50 & 70 18.9
51-60 & 80

61-70 & 1.6

71 AL 5

L B s
HARR ¢ 10 2.7
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& P Bk 59 15.9
RE(H) 187 50.5
RE () nk 112 30.3
T 163 44.1
ik £ 207 55.9
15,000 24 F 28 7.6
15,001~30,000 99 26.8
30,001~45,000 137 37.0
8 A3 A N 45,001~60,000 87 23.5
60,001~75,000 14 3.8
60,001~75,000 2 5
75,001 A E 1 3
1~2 %k 240 64.9
. N 3~4 %k 103 27.8
FEEEHPER 526 & 26 =0
7R(A L) 1 3
BEERE 186 50.3
JAE AR 76 20.5
N A &R R BHE 59 15.9
E & 39 10.5
Htb 10 2.7
IN:ET S 75 20.3
Do e s N 1~2 /B 232 62.7
FABRENEH 23 [N 59 15.9
3 NEE L E 4 1.1
55 184 49.7
vkt 128 34.6
$EGBRIE 83 22.4
23R 50 13.5
MNEIK 103 27.8
)5 HE B 3k 53 14.3
R 13 3.5
s Rk 4 1.1
£ 10 2.7
RER 1.1
Hb 0.5
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EXNH BERREHASMH
REZ F B SR AR AR B BRI > AR EORA M BATRAL I HE
REGUHBL TR AAMBEEXZARBNRFEYHEXHEL TR BHMEA > #R
BRAR B B RAT S 4T PR B B SLBRERAE K A AR A 43T A B SPSS
for Windows 23 EATAR B SRt 47 @ 4o @ R AITA B 7~ 1EE o4 % o B L SPSS

Amos 22 B # sk pE AT T RERE -

— ~ Mt (Descriptive Analysis)

LREWR C FEE  HFRE  BEKL > BATFHARAN BBEHEE AN
SHEAE - FHEHEFR > EHLME R FX AT R G RETRIT A RIE - AR
R RE R AR B

— A B %o # (Item Analysis)
FEhre A AAEAVRE > UM RERLT AN 3 XA BETHEAE
&7 71 (CR )% 8 » BATAARARKBEAZZ HRSETHAS A 21% 4558 1%

T3% A& 4 - B SI&S Akt EERZBEF R - UbiF A MR ZIRIE -

= £ E»# (Reliability Analysis)

EE MM AR EE R — M » RFF%440L Cronbach’ s o #%EHizz » &

WmEGEEE 70 AL AZERIMBERA -

58



W R AR
(=% g4 X 3l B 45 4%

AR R LA BB E 1A% (model fit) #7 B A B X BB ELTF R4F - H454%278
FTHAH ZABBEEISAZZRAZE - o B BEEIEE  HEEEEIE K

BUE e AR - KPR B BB IAR D A ERERBA R BB E AL BERAZE -

(=) ¥k (bootstrap) — F /) ik F B3
B G AR S BT F A ROR AR A 09 43t 5k - ek (bootstrap) & 7 E

HAbtk (Resampling) 277 7% - L B &) A RIRF MR ZHE MR - LA Bl
B GER P N BOR IR T K

(Z)% B tb ik 547 3R B BORBReE

AR SEMFRFHAHARZIAAR - FHA AL (Wong & Wang,
2009) Ho#FHie T > FEE— BHELRIAGTEAUFHHEE 5 AS  Koam
Mtk SR QB Rt MBS D R AZ Ty wEBEERERTH
BEMZ B R RAF o FEE= 1 L4 SPSS AMOS 22 4T B 2 A X B2 A B0
R EMARAYBEABILRZF RO G ELRERTHERYE QAN $EZ

S
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Rt

FEHFE

AARPFARERRRZ T AR E LG REPIEME - Bt FRETREH
Koo A WA KB BATRM A oA o RFEA T B 69 PIRRRR T ABRR Y 5] Bl

REER -EHNEXEREAEEW ALK 673 rER - FHELR 623 f

EWCH K E 92.5% » MMM o R4 T
BER T CESF LR EHAEH I

#—

— AT SIS AN

(=) 7]
AARAEGH EMBRAL £ 623 HERERT - FHE 258 A &M 365 A

HAELERMBT  AATAEI R ALMI LR BB S » 4ok 4-1 Fiow o

% 4-1
A O % 31 8B (14 7)) 75 2 1 4 71 75 B &
I8 4 4 EE Tote (%)
% 258 414
% 365 58.6

FARAHEGHEMBAL > £ 23 ERELRTY > BEAOHF IR ERASMHA

(=) Fi
EEIA S EE LA 19 RE T3 RARE > 2R EEBS 31-40 /A6 49.6% %S 0 £
KRB 21-30 B4k 20.4% ~ 41-50 45 19.9% » BB~ ARAREEZ AL I EZ A B

EBHE - hok 42 PR
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* 4-2

A 7 4 31 S IR (A5 T 75 1 4 51 78 B &

YAIE 4 4% R B (%)
20 BT 32 5.1
21-30 & 127 20.4
31-40 & 309 49.6
41-50 2% 124 19.9
51-60 2 16 2.6
61-70 & 14 22
71 & A E 1 2

(ZHFRE

AARAHEEFHERBAL £ 623 HERERT  RHFRENSERS

s

KEE 545 533% » RRIRAAALEA B 292% ~ &% (BB 15.6% » 4 i 38 & 4
R AARAEIBALAREE S > Flok 43 P77 -
% 4-3

A O G 3f S TA(H T AESZ) #4543 1 B A

ql

Y8 4 4% D& 13 Btk (%)
B /)8 4 .6
i 8 1.3
& () 97 15.6
RE (#) 332 53.3
X2 (%) it 182 29.2
43 623 100.0
(va ) HE4E K A
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FARAHEGHEMBAL > £ 23 R ELRY  BEATHF ISR ERASMHA
AR E B ARG EE S 46 53.9% » ©iEH46 46.1 - ¢ Ll A& & REaT > A0
RASLBALBAREELEE S BaRBETRASHRAE G RLREYH TR

B3 ok A4

% 4-4

A 7 4 31 S IR (A5 T 75 1 4 51 78 B &

S8 4 A% B &4 B4t (%)
B 45 287 46.1
R 336 53.9
4zt 623 100.0
(Z)F3H A kN

ARARAHEGHERBRAL - £ 623 HEKELAT  AAUFFHALA>H L
T3 AN EF 2% 30,001-45,000 TAh 36.1%% % - HR A 45,001~60,000 T
23.8%~ 15,001~30,000 7utb 22.8% o 4 b3 57 38 & & R BT - RHHREA E 2 AR ARl

AL 30,001-45,000 TE % o Hhwk 4-5 FFoT o

* 4-5

A 243 B (FH S RN) 75 014 4 3 45 B &

YR LA R a stk (%)
15,000 2A°F 41 6.6
15,001~30,000 142 22.8
30,001~45,000 225 36.1
45,001~60,000 148 23.8
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60,001~75,000 35 5.6

60,001~75,000 13 2.1
75,001 A E 19 3.0
4zt 623 100.0

(N)FBESHAER
AARBEGHEMHRAE - £ 23 HEURELRT AAUFRZAFEEIHA

FEEHIEEEEZ AT EE 12 kb 66%E % » EREKFA5H 3-4 R4E 26.9% »
£ 5-6 R4k T1% > BB TR (5 E) 1E21%4 %V - PR SHADLERET > A

MREEZ ALY BRI 2 RFEE S - ok 4-6 FiT o

% 4-6
A 0 4 31 H R (F 8 E B HEF) 5 4 3 G B

IR 4 R# B otk (%)
1-2 & 411 66.0
3-4 % 155 24.9
5-6 & 44 7.1
7 R(A A L) 13 2.1
i 623 100.0
(E)EHHHERE

RARLESHEGEBRAL > £ 623 HEKREERT > EAOF E&H TS B, MHA
HEMNREEITZUBREI AL 516 488% » HKKAE A H E46 283% » 4545 248
10.6% » 3E4246 9.5% - K LR W AEL R T A RAEI M AUNERBEANSGH

E% ° %'Eﬁ'k‘]%{ 4-7 ﬁﬁ'/’\ °©
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* 4-7

A 0 431 SIR(E By g BT ) #5225 5 4 B A

Y38 4 A% R Bt (%)
MEERE 304 48.8
BEAZ 176 28.3
BER 66 10.6

E L 59 9.5

H 4 18 2.9
4z 623 100.0

(AP35 45 R 18 ) w5 B
FRARHEHHERRAL > £ 623 HEKELRT AAUF RGN AL

TR EHER L 1-2 NEE S4E 63.6% 0 HRKFAHRZ 1 i 19.6% 5 X

Wy 2-3 4G 14.8% » HRES) 3B EAE 2.1% o # L AT A E L RBT 0 A

ARAEZFARALFHEREGHIFR A 12/ FEE S - Fhok 4-8Fimw -

* 4-8

A 7 4 3 5 IB (P IG5k 2B By BE ) 5 3 1 4 2 B

YR 4 A% R ot (%)
1 /N5 P 122 19.6
1-2 /N BF P 396 63.6
2-3 NBEP 92 14.8
NS 13 2.1
43 623 100.0
(K& 518 8
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FRARABHESHERBRAL - HAAEEH S BB UME AR Y 5FE S1E 604% 0 H
RARF B N EBHAE 39.2% » #83kAE 28.7% » 555 () 16 17.8% « # Ll 4B 4

RBT AAALEIHALERLREH R B UMEH G S BHE S ok 49 Fiore

* 4-9

A 0 43t HIR(E ) FHIF B ) 5 3G 5 95 B F

YR LM R B 5tk (%)
55 376 41.3
RS (B )RAZ 111 12.2
BRSNS 244 26.8
CaEEd 179 19.7
— N
BHeLEl s AR AELRAEGHERIN  EARFBHEEZURB LR FF

REMEAL HFREAEBEUALS (1) AFHEREH 12 R HREGHHR S 1-
DR S ERAREHEBAB AL R AE -
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F—f BRERKXTH
AEA R AT SEM ST REX TR SR04 - BF8HE > H— BA XM
BEAE R A= B REGAHAT LA BERRALEN (Chin, 2010) - gbob > BAF
Ry @m o SAMMERw  (—) SHEEARFEMEARN 505 (=) @b ELEAKXR
B T0 FEENI RS RE  (Z) PHEEEREAAN S50 (W) HEoz T
G B ACE 69T H AR LB RTME M @ A8 BRI SO A R F B RAFE A
JE (convergent validity) $2& ] # & (discriminant validity) (Fornell & Larcker, 1981; Hair,

Black, Babin, & Anderson, 2010) -

— RABE
(—)BBAA

AEBRBEANERT » BSMEARBESHZARECR K ETENY T7~87(>.05) @
BAEEAN 85~.90(>.07) T34 B R H A .66~.69 (>.05) BT A RABE

DM EE R Aok 4-10 22 4-1 FRow
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* 4-10

RIZRANE A EHEA D H7 1R

1 &AL
-0 e E/AAIE CR  AVE Cronbach’s a
3
HERE 85 .66
EAl FE2XRDABEH - 77
EA2 1B BA & 473809 o 84
EA3 B A 47ile - 84
HITEE 90 .69
EA4 K& & FLERAL 77
EA 5 388865 @409 85
EA 6 ZBfL E R A 2 AL .87 o
EA 7 IRFI 30 B B KR BARMES - 82
AeRE .89 67
EA 8 IRFE AR F %2688 - .80
EA 9 R A B X&) #i% o 81
EAIO IR AB R EZ ¥ - .86
EALl Bl EHATAAG TN - 79

3CRMEARTAEmIEE; AVE R T-FH% RHMBIRE o
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EAl
" 77
EA2 «—— .84
84
EA3
EA4 \\\
77
EA5S -
85
B BB & .80
N
82
EA7 L
EAS v
80
86
EAL10 [«
79
EAIll f///

B 4-1 B AA—BZHEHRELERE >/ E
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(2Bt E
A REEY > ZERBBLESHZAZRILEA K ETEN 66~.83(>.05)
fZEAH .82~ .85(>.07) TG B # R B 53~.66(>.05) B~ BF RAOME

DM EE R Aok 4-11 321 4-2 FRow ¢

* 4-11

W 15 % H E A B AR

% EA Cronbach’s
RAGR ¥ & /A28 CR AVE
%3 o
AR Fs B B4 82 .53
RQl E#HtEe rH@soRmHE N .70
RQ2 E#GENEHEL L 77
RQ3 EEGeeitl - BMH Eh s FEER .79
RQ4 E &35 88 4 Bk iR A A B .66
A3k 82 .60
RQ5 ZEHHFEABEAFTREERNF 77 92
RQ6 EEHEA BT B RAY /) 84 4 B4k 00 B 4 79
RQ7 EHFHEE IR FHRHEE 77
242 0.85 0.66
RQ8 EEGtE 2 RHEFHRIEI1E .82
RQY EHGHEA T gRMUANFERNENLEE .83
RQI0 E#¥45 8 T AR R HF ¥ ko) L5 & 5% P 79

HCREXRTHERIEE 5 AVERTRFHEERBRE -
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RQl v\
70
RQ2
2 77
AR F% B384t
RG3 — 7
66
RQ4 L
RQS
M
RQ6  |l—— T8 89
77
RQ7T |«
RQS
T~
79
RQIO [«
B 4-2 Bth Y — = HEREERE A5 E
= 1 -7)-Li1

LRRBEELRT  BERBES M ZAZEALREE G ENN 70~.88(>.05) @
AEENH A T8 83(>.07) FHIMRG AR A 54 66(>.05) BrEAR

SR AT EE R oK 4-12 LIE 4-3 PR
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* 4-12

RGN 1 F A EHEA 7R

R
AR A @/AEIR CR AVE Cronbach’s o
¥ 3
5 RE A 83 .66
EVI feff 34 A L+ 73
EV2 g3k &R AR EL 82
EV3 etk » MASRRE 88
h R s
EV4 e H RO ETAMTB > RO EFTEA RS 78

EV5 b EH¥H KM A A 180 > MEARERAS KGR 73

EV6 2B R R B RLHEY

.70

ECREATARGE 3 AVE R m-PHEEBIRE -

EVI
73

EV2 |je— .82

.88

EV4 v
78

EV5S |je— .73

.70

EV6 |«

R A

4-3 BEERARAE — I B FERE M B K AT
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()BT RE
EREEREATY SEEBALKSHZIRELREEGTENN T7~82(>.05) @

SIEEA 87(>.07) Pl EH A 63(>.05) BTrEAREGBE » &

R4o Kk 4-13 P18 4-4 7T

* 4-13

A5 F A EHEA 7R

. AZE b
RAE M w/REATA . CR AVE Cronbach’s a
143
AEER 87 .63
RI1 ARERMNERFEY  §HEFELTHEKTY -
PpiE R4 E S I54E7T AEE - RN eEE S .87
RI2 \ .82
LR E: N
RI3 #MAEAAETE  HeHELBM .80
R4 HaxHaEidoyFM@EIMEAL 77

3 CRUEATARIEE ; AVE R T FHEEHMRE -

RIl v\
g7
RI2 -
.82
0% TR
g7

RI4

B 4-4 BHEER—T5ER FhREW R K54 E

72



—CEBHHE

B

WA A 82>

RS

T

WA A B ERSE - P ARMREZ TR

I8 B 19 B AN RS A mey Al hE  8ILBREBE AR

A X BA RAFe E P E (Fornell & Larcker, 1981; Hair et al, 2010) » 2-#7 4 £4v % 4-

14 pi 5w -
% 4-14
KB G
& M SD A B C D
A BIFLAS 5.4 78 .82
B itk E 3.88 51 80%* 77
CasfgE  4.02 49 5% 6% .78
DA#ER  3.94 56 70%* 2% 74%* .79

3 p<055M AEmimia g SD AR E  HAKMGHA AVE ZFH4R -

73



g=8 EREXoH
ARRAEEAA . MGLE  BHREARBBERZIYBEFBERIIN - &
&7 248 X (Structural Quation Models - f§#% SEM) &3t a7 &R > @ @B L4547
*H/6dE (2/dNH=2.53 WEEHAZE (GF)=.92 » S E#EEHKIZE (AGF)=.90 » %
£33 (RMR)=.02 - Z #4347 R % £ (SRMR)=.03 - 35 7R Mm3% (RMSEA) =.05

(p<.0l); ¥ FHEZEIE: ERALEEISAZ (NFI)=94- JEEMR LB EIS4Z (NNFI)=.96

bz 8 B A5 42 (CFD)=.96 » ta ¥ 8 B454% (RFD=.93 » 344 @/ 4542 (IFD)=.96 ; # i@
B 4542 @ % f§ EMAL @ AIE42 (PNFI)=.83 » 4% i 8 Euds 42 (PGFD)=.75 - Bil424E A3k
(CN)=283 - #x b prall » HAERBE T RMHEXBA S ENBERE TETERE N (2R

» 2006) » Bt ABEIRE L Ko F & 4-15 Fow o
* 4-15

A AR AR R

St T & A IR WEER
X 672.565
X/df <3,or <5 2.53 v
GFI > 8 92 v
RS BL 8 35 AR AGFI > .8 90 v
RMR > .08 .02 v
SRMR <.08 .03 v
RMSEA <.08 .05 v
NFI > .9 94 v
NNFI >.9 96 v
Eb 8% BT il 45 4%
CFI >.9 96 v
RFI > 9 .93 v
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IF1 > 9 .96 v

PNFI > 5 .83 v
% 5 Bl 4542 PGFI > 5 75 v
CN >200 283 v

— TEBRAA " MGSE " EEREE AT ABERE MEARZ MM
Bk 4-14 Fiom » BIERAA  BlfaonE  BEBRBEA BB ER AT RwWES RS E
Z B AFREE N - Bt KRB HL &L e

= TEERA HTHMGEE 1T BABER AABIABY

BT REDNBIERA T (B 4-6)  RILAAI M55 E B eF 7R A0 TR - JRILA
BHMGREABERARENEEYE BHRAAHAMEFEABRL VALY E

BEGH A 29(r]) 1A 332  BEAAHMGLEABENEELE » B2 GK
% 89(72) - t{EA 16.61 - HEEMIEN A T9% R=79) - Mitem HH B ERA RS
MABDE  BEGEA S55(r3) 1154 607 A8REHN A T9% (R*=0.79) - #R4E
RHE R BB B AR AR M AARE RN AL 60% AL (B 4-6) - HILER
AEHMGEEAEAERTE o RFFRMBR2 R -

FHEAR

(SRS
RQ

[ 4-5 SEM F i 254 X B
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ERAA

0.89%(+=16.16)

0.29%(+=3.32)

(GRE
R=0.79

4-6 SEM #4545 X

0.55%(t=6.07)

% 4-16
A 2B 3 #
E 4 % BB 1% RIS BE AR ta
1 EA—RI 0.29 0.06 3.32%
2 EA—RQ 0.89 0.04 16.16*
Y3 RQ—RI 0.55 0.09 6.07*
3 *p <05
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SN

AR RERBET > BIRAA MASE MR EERBmERLSYANZMGA
BAEARH  HERBAAARIKA LGB AAMARE R F  RABIEAN ADE
MR BEEARRERSYAMANGAELE CERREZRILZMEA R R - o R
G BZ AR S AIRARE— TR - BB EE AN ZMARZES A
T — % A 2B K (Structural Quation Models » 4% SEM) #47 &4 38 2 M B R
BRI 3 BORPT R AS 4% SEM £ Bp Ao R 22 4 R S ) 2 B R B 44 - A5 % SEM 47
HBROABHEMTAE > AR RERBIRIEAAEM G ST EABEEVE > AHGSE
HNBBEERCEABEREY B RAL - REAFR AR »HRAL T :

FEAH - IR P S B READIT RS ST RER BSR4 - £EH N
BLE LT3 S5 RE] RMEA AL BB AME B ¥ 2 M AE  floEEHH BKR
EG - 2REY 2R TE  LAEGH I TR LS AEE LI LM > i NEK
B REE > RBKE  BIBHUEF c BERARET  THREHRGIGHERA RIFEX
WEP AR BEEAAMEZR £ 4o %M ZHELE - i RETUREH S
Y$ORGREL L TELERBENHETARF HBEENHGRELAEBELE (Lee,
2018; Foroughi, Iranmanesh, Gholipour & Hyun, 2019; Ma & Kaplanidou, 2020) -

WEF B 2021 £S5 A 158 PRABASAZETCERARFLERES=
B RERALEFEZLEEEFUALENS ApAMAEE AT E > 2R T
CHEZBE - B EILARTSNARAEZREIE > BAREZREIIFERRS - &
MR AEARIZEB R L P LT WAL P LRI BT RARARA LRI BB E
HRMAMEF AR > ATERA LS FEGTREZ > AR EHFRITHFNEZHAR

Mo CAER|BP R ARES I AR E 2 B A S H o KB R AT H MR T 6 RATHR IR

AFEM G EXIBEERER AR TFEMERNBREAAHFEL ABEBELL T

WENAE > LoRHRARAGT LA FRAAVERNELZIMOMALE

s

(Fullerton, 2005; Ricard, 2014; Ozen, 2015; Dinulescu, Visinescu, & Prybutok, 2018; Lee, 2018;

Antwi, 2021) °
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Fwah ARSE P ARRSH

— PR
ABFR IR bootstrap HARERBEGEH G TN R &R ALKk 4-16; MBERIEA
2 49 3% EG LA ALk (Bias-corrected percentile method, BC) Fv & & o 4 #k
(Percentile method, PC) &) 95% B EMM R LS 05 pE<.05 - 27" Mthat® 77
EBEFNRRNT BRAR A" BHERE MG T REAR BT B
TR W ABMERMEE 29 BCHPCH 95% ZHBEMERELES 0 pE<.05° Bk
EBEHRBE - & BEAA A ABER  ERMREES 78 BCAn PC
By 5% EMER R &4 0 p1a< .05 Mk ¥MHREE - HL&RET T MGELY
ETRBEAA AT BEMER XM AEFBEFNER - AFFRMER H3 R -

* 4-17
W N RIS
95% 1z #8 & Fd]
2R f&3HA B RARZR
BC/PC p value BC PC
Fa] B 3 R
EA — RQ —RI 4% .001/.001 .29~ .69 30~.70
HEMR
EA — RQ —RI 8O** .001/.001 .85~ 91 .85~.92
H3 gz 3z
EA — RI 20%* .014/ .019 .07~ .50 .06~ .49
RQ— RI S5k .001/.001 33~.77 34~ .78
R
EA — RI VT Q%% .001/.001 74~ .82 73~ .82

*p<.05; **p<.01; BC: REBSEF Lk ; PC: Bk -
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AR RERABARARZREAME > RABBEAAT I BTN & H M5 S H R
XOBEERTA  AMGSENREAAEABERIMH FRENTNAL
BB A A ES IR FIRZ ARG R » il F

-6 gt B Covid-19 RIEMBE L EHRHGE L HBAUR EH
LRA > H BB TSI REABEEIFT LRI RIAT A aE » S8R LM
BAEHHEBTFSHERAEBREBEERZFRAE (Ozen, 2015; Brun, Rajaobelina, &
Ricard, 2014) -

DATSH BRI R AL > 2L P SR T R EAIR & K 8 B #3248 B 7E B 82 A
oh > AR R 8 R A B EE S RS R A B R KRNy MRS

S BMA LR EIE R RIE B ) ERE - tbIBH R Lee (2018) t¥ F AR &
RARG  BAREBENITHES > B EMBEMYES) B pE i EakE
R -

SHERAEN AR 2ERFCEAF ERE MG BB MITH L E
B ERAZ > TR AN T RICRI B AER TS ETRE  ABUHTELS
NAEAF AP BT BRA BRI Z FIRE - ARV BB R AE R » AW ok % B ERE > b
R Antwi (2021) PR RABR A RN EBERTFEHEL VO BEER L&
RET R G EHNBEERIE - BEASABEVE  DWELARBIRIHK -
MR AheELepERENRERE > MESE L AMERM (Foroughi, Iranmanesh,

Gholipour, & Hyun, 2019) -

LA S A AR A4 2@ P CEGRKE BERET EF JBE &
BN B REFRER Y EHE %0 R ER B R PR R B A A B BRI FE
B LN B & 3 R B 1A o FoT M5 BA Rl T LA S L IE B 2RARAE A %A SR AT AR

BLIEHERER > bE LA 2RI M Lee, Kunkel, Funk, Karg, $#2 McDonald (2020)
2 RERAE AR HEGRGE LRI 2  FREMRG RS B 5 AR

REAFBMBGHU wAMAGLY  tREENLBEEAB IR -
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Fnf MBRBEAHEARIMN

v SR B R

AHFARA SPSS AMOS 22 4T £ 2R 480047 - e | BEARMBAE | 9B AR o &
BBk He For T MR R  H T BmAR T MASE T BMER  BHANE
o RAEY T fEREE S YAIHGAME BRI HEFRALT
Aerig T BEBREE | AT R o B A oA HIEZ A R (Wong & Wang,
2009) > AR R ERBEFBAFHRALE > BB Kan - HRAEUR AMOS %
B AR T BEREE | HAHECRE X E (B 4-7) XMeAGER > ik 4-18
Tho > KEBA 2 F I E 4 1044.43 (df=534) » BRBAEA 2 F H A4 1048.90 (df=532)
RmE A ahmEREEA 2 MERE T EZ£EE 447 (p>.05) » AR IF AN
ST ARBAAH AR RERE > A KR HE R L -

BHLAA
EA

BB R A
EV

R
RQ

B 4-7 A AEEAE X E

% 4-18
58 B 2L ARG £
A8 F A ER::DEA FHEM£EE R EE
AR 1048.90 534 H4
TR RAR A 1044.43 532 4.47 7R AR 3L
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=&

AR RERBET > BBREENAAREET  NEFAZ MO AT LR K ER
% BHERRBEARERERS (Lee & Min, 2016; Gilal, Zhang & Gilal, 2018) < A& %
FMERE - R U RN E BT oM e T
(=R £ E

UBBES T &SR  mE o Lee 2 Min (2016) 2B RAE T UAKRA B EHEE
CHRAREE  AARURALBBRE S BATHIRZRAOBEREE RS2 RTHE%
BB ERE BT MARERERGESEEE BN SRl BT A mIERE ML
BiTh TREALFERITAZHEMAR  ERARLERTHE -

DT B SN mE o ABHE L Gilal, Zhang, 1 Gilal (2018) 2 &R
RABH B REHE SR 2B SHBFERELZE > R HERIE A E
FHRBEEBIVE - RXR48" B8 | 2 SBTAESRGT MAMRLERAZ
ZHEREE > A2 P CEEHE S EE  KFEHMBMREZ R IoHBRFHE
REHMAE L BN B 2 A REHRGHFREARTEIERETRZ £E
SEARZ " AN KRR MEAAFREZHRER -

(EHBE£

REHE (2021) b EmRbE R A (CPBLILE - AZE A COVID-19 miFx
B E B e nds o \MAGHE" BB - BHRGRAEEEZ Y mBER
SR L ERE - AFFRAAM EE COVID-19 Z R E K 448 - B TR AL EARMH A
£ RBEZI > BB E £ RGO EREB > Ha A M B IR e I R
BT » B BEAAREGRBRBGHERBELE  RENPERREBEEAES
BlAg £ R o

2021 45 A 15 P RBUREM 2 TR TR AEARE EZRER  EHHEKR
EEHIRFE EH NN REA G LRI AB N EE ARG R R E R L ES N F R
B oo ABspR B al o B RAI  — IR EHZMBHIEE - REKTHYE > FREER

R AR AR > BRREGEE > HERBEERRBAEAR R -
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FiaE SHEEH
REH UL AT ER > KA RAZILEIR P OESH G LM E 2 SNV -
BIAMN  MALE  HREARBEIBYHUMHAEAETERARER  REFRE

BEwRER > RO AMREREER > AT -

W &

AARER > BRALABEM AT BABEETRE WAL EAERAS AR ER

Z AR FNMMER - StHARRE R HMEZ - — > BRAE T ZRIFGHIZGTEY

BREshmhsd EnPEABER - FAEHGEETE  FAARERAIREDE

HEHAREABR R BRERE  FHARER T E wMERE - b HEHF

EH MR F e ZRABRA L BT BEFARE RBRGHE R A AR =

REEHOBE  AREHEENARBER REARBLBEZHMOMASEHEER
A RSER F o AE TR HA R BB B ARYE RAF A S B TR R L AR ERR - =

AARARFASHMEZERBTIHEBRBEEAAARTBERABEGAGAR £ 2

HRE > THREARFOZE  REATHELMROKE  CHNEREHEFTH ER

A

Bz 5% -

— DREAA T MY T MEREE AT BEER ) XH&

AE G Covid-19 ZIFFFHAEATALE » HAREAA > Mhad » HREEAH
MEERAZ A - AT RAER SEM &#F X o RBAAREELRBET T Bk
A" MRS E T BEEE AT AMER  MEAEMAMN T REAA LH M
wmE  ABEEABE 2IERTCBERNAB R LRSI AEZTHNLE - LEW
B WBEATEZLER T L REGHITH > NEHFEHEF L BEHERM -

WHERSBAARIYIKA DASTIER REEH ERIAA  SHRALEHLE  THAE
S HEESAE SRR o 2R 5 4P DASTAEZR 2 TRAMM T - X PIEEBRTIE
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Rk o @A EGHIRFGIGER D MG EH2RTE 22 > ARARLEEEmEBA 4
2L T o PR LR PAE SRR BT 548 > L4 DAST #234E% - sboh

B ARAR G ZLER T o2 L0 GHBBRERR T HERBAL  HRE
HI HGENNEHBATE S URHEG  SEEMSATLIFERE SABRES 2
W) E R SR K -

— THARE H"EEAA T BEER  MEAINS PSR
MamE R B E AWM ARILERE R4 & A B Foka BHA IR
T M BBEEN AR TR TEINEITAMES - @R T OB ROEERAN > €8

BEBELHNN AT ERENBRER - flio > 2WERF e EHRBRNE

}

o B RIFOBEMGEE > REFBEEMEFERONEE  EMIREBATEEN
EREFHEEMAZER -
= T EE HTEERA O MGEE AR BAEER M AGTSRRAERS
AAREFAET ZER T CEGHHE L RE ORI M Y AT REGEE N E
MR Fs LA AR R R o R RE R R - 2% - FEAARGALEYM @EEZEATAT KA &
COVID-19 =R E 44 - B P REREAMESHMBRY - RAERBE @b foit2f
FEREARMINE LB 5 IR EREMF - Bk AR R @ EEA LY
BRERS - b AAREGHBHAEGH ST RPN RN EGEGEEXEE N E
REGHBRE  BLEEGERBEALIRT  REEHHEAEHBETANARE > Th
HY KARABAAREREREZMER -
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#Fom #EHIE

- HEEF AR
(=) AT R RABH =G BB EGHETAREIAR LR TE
AR AL R DAST #EZE KBl E 2L P S BIBRA ° oy FHNR B

\'H

Boagh T RAAN FEE5-FNEY T O EMRENIRITEF - X3t B K 45503 Fe
MR - MR FEHBIERZOEEZRH BAGE  FTLE - HEREIRAMBARNTER
B Fu RS 22 ] a9 EAEAZ R o TR A M QA5 AR B GRS R A BB IR S & o A AR R B E M S
FOMGEEREBITATENEZR F - ERREARABHA LA RO RIERHRF
BAVE AR SR HRATAR > AW BELAFZITATEGATREYE R EF R
SRR BARTE LT USSR AR REAE > Bl R EEHHPEEG T ERES W
BRITARAL > UEFIZENEGHE LR CHER ETITAERZIME

(ZBEFRBEE MG EEEEEDEEY N TR F N 4R
AAREAMGE EARBER T T NAER » BsE T BEM K& R (Foroughietal,

2019; Han et al., 2020; Lee, 2018; Ma & Kaplanidou, 2020) - B b » % WE &) 7o & % 69 B A 48
71 BRI 42 o5 B 48 B 64 & K -F- AR - Ma $22 Kaplanidou (2020) 45 &+ & 2589 B 44 ot
BEET Ui BE R E0fA -  BERARL LRG> TUERAZP HOHRBLE - £
COVID-19 #47#A M » A#F %4 A LINE o Facebook J&E Ml 42 - ML BE B AT SR A8 - 1534
BHAEPB ORI PFEEFTELRMB M- AARERABER L FEREP TH IR
R — B o RRALTT LA ho i E B 8 B ARG =T AEAR A 2 AR B 3R > 94w - WE3EIRFS S0 H ~ M E
SRR AR F AT R P A RERE - NTEAREmE AR E S E B RO %E -

— BHEEHZER
(—) RS ARKXEGEBRALTRELERBEZ B ERL LR
AARE — B EZLRIBET » £ COVID-19 JA/TH M BB EHIBIERAA > HEAYE &

FoE R ERZE M AAARAGER - ENEH P o RREEL R ERBEAR ABRERM
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IR0 AT R Ao 618 1A - @B EEARFS - BR B T LARE B BI04 ~ M FL L Ly
# 53] COVID-19 % f5 09 48 76 7 Ko R f BURR S @ 20 8 T 8 % 4 b4 o 3709 75 IR AS A
BEBM TR SR E SRR EAL R AN ERR S BT RR
£ BB ERIRIEEREE EMPE L BEER  ARARTUHH L L EHA K
HAMBRBEEZLL  RUEVENELABERZ ARBRAHEE -

(=)3% & kR R R

B E ~ ik IR B I 06 AR B B 2 S 3K
COVID-19 &%

B SR E  RALEMEZRAFEGFLEREAR  EA
REIARR  EREP SEF B MR E R - Bk > Bp 4R 448 B4R B4 ST 8575
BE > TREIAMEMRBEERAEL EMPBERLTAETE - R > BBABEZRMEIIR
B 7 M A B BLARF REFIIEMERFRETRH  RAKARGE BT ZH
Ho Rk ANBRGHERER B RIEEDELE T BEHELEHFTREL
FRFER  EGEH R > MBBEMGEE  EHRBRVGBEELCEYFET

uﬂ;lf/{imxﬁﬁ lg)(i
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& RAE (2006) o &EHEF A2 X B Amos X AN R HE ARG HE L2 BA o £ 0w
j_'f o

EHELORCFEHVECFTFEBHRE > FHEK (2021) o b EmE AR H 2020
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FiELE LR - 21(2) 0 147-174 -
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